i J
£

www.constructionnews.net

2101 IH-35 South, #202

AULSTIN

ONSTRUCTI

The Industry’s Newspaper

Austin, Texas 78741

Accurate Disposal can’t
enthusiasm!

contain their

L-R: Gerry Rieger, Richard Heye, Michael Hatch, Buddy Hyden, and David Jacobson.

ccurate Disposal picked the day
Aafter Labor Day to begin opera-

tions for their new company. The
major players at the company have been
in the business so long, they needed a
vacation before they ever opened the
doors.

Accurate Disposal is new to the Aus-
tin disposal market, but their team brings
years of experience to this new venture.

Richard Heye heads up the con-
struction roll-off division and has 20 plus
years of experience in all facets of the
solid waste services industry, including
sales, operations, marketing, safety, and
management.

Gerry Rieger comes to the company
with 16 years of experience in the non-

hazardous solid waste industry. Rieger
has previously worked as a sales manag-
er, account executive, and major ac-
counts representative for other refuse
companies in the Austin area.

Also in sales, David Jacobson brings
19 years of experience. For 10 years, Ja-
cobson was a sales manager for the larg-
est solid waste company in the world,
and he spent the last 9 years managing a
large portfolio of accounts for another
refuse company in the area.

Michael Hatch is handling adminis-
trative and regulatory issues for the com-
pany. Hatch has 27 years experience
owning small businesses from restau-
rants to real estate and construction.

continued on Page 19
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MLA expanding

L to R: Abdiel Gonzalez, Jay Conner, Jeff King, Chris Marquardt,
and Keli-Sue Holsenback, all of MLAW.

wo local Austin engineering firms
Tare expanding their offices to the
New Braunfels/San Antonio area.

MLAW Consultants & Engineers is a
structural and forensic engineering/
foundation design firm. Affiliate, MLA
Labs, Inc., specializes in geotechnical in-
vestigations and construction materials
testing. Both serve the residential and
commercial markets.

Jay Conner, CEO of both MLAW and
MLA Labs, talked about his motivations
for extending his firms’ services south-
ward.

“Residential building has been
strong for several years and should be a
hot market for years to come. The entire

I-35 corridor, from Georgetown to Lare-
do, should exhibit a great level of activity
for many years,” said Conner.

“Our broad customer base is taking
us further outside the Austin area. We
are serving our customers and picking up
new ones along the way.”

Based on conversations and commit-
ments from builders, architects and con-
tractors, Conner estimates MLA could be
involved in the construction of as many
as 10,000 structures per year by 2005.

He foresees the two offices combin-
ing to work on projects in Central Texas
even though a customer base overlap is
expected. The expansion will help MLAW

continued on Page 22

Architectural Habitat redefines spaces, images

contracting firm in town, is not only

changing the image of women’s
roles in the construction industry, but
she is helping to build Austin in the pro-
cess.

In the early 1990’s, Cannaday became
owner and president of general contract-
ing firm Architectural Habitat. In the
years prior to running the firm, Cannaday
said she accumulated a steadfast back-
ground in business, accounting, property
management and legal services.

“I enjoy my work and | feel that | have
been successful,” says Cannaday. “I have
been named one of the top 25 women
business owners five times in Austin. I'm
pretty proud of that for this small com-
pany. Though | am always looking for
new clients, | am focused on establishing
long-term relationships with current cli-
ents, and | am very hands on with proj-
ects and enjoy being involved on all lev-
els.”

Jan Cannaday, owner of a general
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Architectural Habitat was estab-
lished in 1983. Cannaday joined the firm
during the 1980’s building boom and
bust. Though the firm was doing well
with mostly tenant improvement work,
Cannaday said one of the firm’'s manag-
ing partners, Mike Curtis, wanted out. It
was at that time Cannaday thought about
buying Curtis’ share of the company.

“My husband, Bobby, reminded me
that | had all of the knowledge and back-
ground necessary to run the business. |
approached Mike about buying his half
of the company. He approached the
other owners who were old fashioned
and really couldn’t see a woman running
the business alone. The only way they
would agree to sell me a portion of the
business is if | ran the company with a
male partner. | agreed. However, by 1993
my partner and | had gone separate ways
and | bought the rest of the shares of the
company.”

continued on Page 19
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Ground breaks
for Austin’s
first tollway

By Rachel Jordan, Associate Editor
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a new toll road is expected to unclog IH-35 in Aus-
tin and outlying areas, and open avenues to better
serve the area’s economic growth.

A groundbreaking ceremony for the new State
Highway 130 (SH-130) was held Oct. 3, 2003 at the site  the
north of Georgetown, where the tollway will meet with
IH-35.

The project is a collaboration between city, county,
state and federal agencies, with the Texas Department
of Transportation (TxDOT) leading the way,
along with the construction management
team of Lone Star Infrastructure.

“Today, we are doing much more than
breaking ground; we are breaking bad hab-
its,” said Austin Mayor Will Wynn at the
groundbreaking. “With this project, the City
of Austin and surrounding communities will
receive less congestion, less air pollution,
better roadway safety and an improved
economy. It is a great return on the City of
Austin’s investment, a mere $15 million,
which came from Austin city residents.”

Gov. Rick Perry also attended the ground-
breaking and said the state expects the 49-
mile tollway to relieve traffic in the area by
creating a commuter and NAFTA corridor al-
ternative to IH-35. The new SH-130 will ex-
tend from north of Georgetown, east of

Trafﬁc. It seems it wouldn’t be Austin without it. Yet,

metropolitan Austin, to I-10 near Seguin.

The Texas Transportation Commission says SH-130

is one element of the Central Texas Turnpike Project
(CTTP), which is a collection of highway projects to be
built that are expected to improve mobility and safety in

region. Gov. Rick Perry said at the groundbreaking

that the first phase of the CTTP is expected to be com-
plete by Dec. 2007, and includes Loop 1, SH-45 North
and the northern 49 miles of SH-130.

Gov. Rick Perry greets school children, who along with
him, placed their handprints in concrete blocks that will
be used to build the first tollway area.

Thomas has hung out his own shingle as Grego-
ry Thomas, Architects. Thomas' career training
began in earnest in 1978 as an Architecture/
Architectural Engineering student at the Univ. of Texas.
Working summers for a construction company,
Thomas was hired as an assistant office engineer,
which he translated to: runner and all around helper
guy. Working on a large commercial jobsite, Thomas
learned some realities of construction, for example,
the orderly sequence of trades and time being the
essence of the contract. He also developed a healthy
respect for the tradesmen and workers on the jobsite
and how different people contributed to the success
of a project.

Thomas says, “I hope I've been able to carry that
respect forward to my practice today.”

Thomas finished his formal education in 1985,
though he wasn't through learning. His first jobs af-
ter graduation gave him experience in consulting,
structural systems, and construction.

During the economic bust in Austin of the late
80’s, Thomas moved to Philadelphia and learned
about what he calls contextual architecture: placing
new buildings in historical settings, or adding on to
landmark buildings. This type of work taught Thomas
to respect the best in existing structures, and ways to
expand them gracefully.

After 18 years of working for the man, Gregory

Gregory Thomas finds his
own way in architecture
= TS ™ ERHATAENE) |

Gregory Thomas relaxes in front of his teahouse design.

After two years of freelancing part-time, Thomas has been
phasing out of his position with Mell Lawrence Architects, and
is now the sole practitioner and proprietor of Gregory Thomas,
Architects. Thomas is currently working on several residential

remodels, new home designs, and an addition to a
historic landmark-designated residence in Hyde
Park.

As for going into business for himself, Thomas
says, "l prefer to take on the most rewarding work,
not necessarily the projects with the biggest bud-
gets, but rather those that deal with the creation of
fresh ideas. Helping people realize their visions is
very often like a wonderful journey: we set out with
intentions and goals, but are often pleasantly sur-
prised at where we end up.”

One of Thomas' unique designs will be featured
on KLRU's Central Texas Gardner television show. It’s
a Japanese teahouse where his Austin clients can
have a place of calm beauty and delight in the pass-
ing of the seasons. More information about this
project is available at www.thomasarchitects.com.

Thomas says, “It is quite a blessing to have this
new practice unfold as it has: | have just enough new
work on hand to establish my practice the way I'd
like, with a few fun projects that are about to head
into construction.”

With such a confident outlook for his firm, Thom-
as had this to say about his future, “Architecture has
sometimes been called an old man'’s profession, and if
that is indeed true, | suppose I'd like to grow old
gracefully.”

GeoShack & Spectra Laser
joining forces

he two dominant distributors serving the construction laser, machine control,
TGPS andoptical survey instrument markets in Texas have announced their recent
merger. GeoShack, with locations in Dallas, Ft.Worth, Austin and San Antonio has
merged with Spectra Laser & Precision Instrument, Inc. of Houston. All of the current
personnel and facilities are in place to serve the needs of their contractor/customers

across the state.

Mr. Tom Brennan will continue to serve as President of Spectra Laser & Precision
Instruments in Houston. He was quoted as saying, “This merger will enable our

customers across the state

quality from our personnel.”

service and support at any of our stores
statewide and experience the same high  All

Mr. Scott Beathard will continue to

to get Dayton, Ohio area, long considered to
be the major center for the industry.
of the companies participating
in this merger are major distributors

today for Trimble Navigation Ltd. The

serveasPresident of the current GeoShack
Texas operations and Mr. David Owen as
Vice President. Mr. Beathard was quoted
as saying,“Our dream for GeoShack North
America is to create a more efficient
distribution organization that provides
quality products and services to our
customers, better career opportunities
for our employees, a secure return for
our shareholders and sales growth for

our vendor partners.” Mr. Owen added,
“Long term, this merger will only enhance
our resources, our talent pool, and our
expertise; allowing us to perform to an

- GeasShack.

Everything for Jobsite Accuracy.

even higher level for our customers.”

In response to the rapidly-changing
marketplace, GeoShack North America,
Inc. has been formed from the merger
of four independent distributors and an

new organization already covers a vast
geographical area and hopes to expand
across North America through future
mergers and acquisitions. These newly-
combined operations are anchored
today by sales professionals, technical
service specialists and administrative
support personnel at facilities in 12 major
market areas in North America, with a
total employment of over 80 employees.

The major goals of this consolidation
are to yield:

» World-class customer service and
support

» More effective use of resources and
individual talents

. - B duct ilabilit
« Trimble GPS Systems etter procuct avallability

* Geodimeter Robotics
* Nikon Optical Instruments

 Stakes * Supplies * Accessories

* Spectra Precision Lasers
* Machine Control
* 3D Systems

equity investment by an independent - Purchasing efficiencies and opera-
investor. Effective October 14, 2003, the tional cost reductions
following companies have merged: + Centralized marketing efforts

+ Increased industry influence
+ Construction & Survey Instruments, + An effective marketing channel for
..::‘} o = Inc. dba GeoShack with operations in new products and technologies
%,Trlmble m . Texas & Oklahoma

Spectra Laser & Precision Instrument Each of the existing companies

Inc. with operations in Houston,Texas will continue to operate independently

WWW-geOShaCk-Com * Ohio Beam, Inc.,dba Blue Beam with  under their current identity, as wholly-

° ° operations in Ohio & Michigan owned subsidiaries of the holding

SALES SERVICE RENTALS + Laserline Ontario with operations in company. Eventually, all operations will

. ] Ontario, Canada use the GeoShack name for all retail
Austin San Antonio

activities. Please direct any questions you
may have to at sbeathard@geoshack.com
or tbrennan@geoshack.com.

9038 No. IH-35 @ Rundberg Lane, Ste. B
512-821-2828  800-310-9128

903 E. Nakoma, Ste. 102
210-521-7732  800-349-6049

GeoShack North America, Inc., the
holding company, will be based in the




Austin Construction News « Nov 2003

Almost Perfect receives
4-star rating

hen Chris Riley bought his
home in downtown Austin, he
knew the structure was histori-

cal, but he didn't know the history it
would make.

The home, at 1310 San Antonio Street,
was constructed in 1892, and in the spring
of 2002, it began a major remodel. Joe
Zakes of Almost Perfect Construction
and architect Craig Nasso worked as a
team with the owner, from the initial de-
sign through to the last detail.

The 4-star rating from the City of
Austin’s Green Building Program, earned
by Almost Perfect, made history itself.
They received 165 points out of a possi-
ble 180, which garnered them 4 out of 5
stars. This is 25 points higher than the
next highest green building remodeling
project to date.

The program'’s rating system is bro-
ken into five categories: energy, materi-
als, water, health, and community.

For energy points, they passed a
“duct blaster” test, losing less than 10

percent air flow. In the materials catego-
ry, Zakes earned points by recycling card-
board packaging material as well as the
metal removed during demolition, and
donated reusable products to Habitat for
Humanity.

In the water category, they used wa-
ter-efficient appliances, a rainwater col-
lection and irrigation system, and xeri-
scaping. To earn points in the health
category, Almost Perfect used a borate-
based termite treatment, formaldehyde-
free insulation, and water-based wood
floor finishes.

For the community portion, they re-
ceived points for a large front porch and
being close to bus lines, a park, and shop-
ping areas.

As a note to other contractors, Zakes
said, “l encourage them to join the green
building program. | find it good for mar-
keting. | feel good about building green,
and it's a way to offer better value to my
clients, as they’ll have lower energy costs
and better indoor air quality.”

Joe Zakes goes over his punch list.
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Are Health Care Costs and Business Expenses
EATING YOUR LUNCH???

FINALLY!!!

An association for self-employed people that can help!

The National Association for the Self-Employed has over 100 Health, Business and Personal
Benefits, including access to affordable endorsed Health Insurance®.

CALL
MARK CARTER @ Ph# 1-866-291-9786

*Group Insurance is underwritten by the MEGA Life and Health Insurance Company.
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Performance:

under pressure

KOBELCO

Your competitive edge.
www.kobelcoamerica.com

Brute
Strength,

has its benefits.

Dynamic Aceras: the fastest, most powerful
and smoothest-operating excavators the
industry has ever seen.

SK480Lc SK290Lc SK210Lc

WT: 108,045 lbs WT: 66,100 lbs WT: 47,000 lbs
HP: 315@SAE net HP: 185@SAE net HP: 143@SAE net
SK330Lc SK250Lc SK160Lc

WT: 77,800 lbs WT: 54,564 lbs WT: 36,800 lbs
HP: 238@SAE net  HP: 176@SAE net HP: 111@SAE net

PARTS » SERVICE » SALES  RENTAL

TEXANA

AUSTIN SAN ANTONIO
(512) 272-8922 (210) 333-8000
(800) 615-3804 (800) 483-9262

www.texanamachinery.com
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ASSOCIATED BUILDERS
AND CONTRACTORS,INC.

CENTRAL TEXAS CHAPTER

ABC - Training Today for Tomorrow!

Take advantage of the ABC OSHA Grant.
Call the ABC office today at 719-5263 and schedule
Tool Box Talks delivered on your jobsite in
English and Spanish at no cost!

3006 Longhorn Blvd. Suite 104 Austin, TX 78758 Ph: 512-719-5263
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PRIVATE RESIDENTIAL
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(512) 346-3839
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Spotlight
Ben Skoldeberg

Texas Sun and Shade

Editor’s note: A native of Sweden, Ben
Skoldeberg, owner of Texas Sun and
Shade took the first chance he got to
come to America and pursue the Ameri-
can dream. From a small town in Sweden
to the sunny hills of Austin, Skoldeberg
says he believes he has found a slice of
heaven in the Texas skies.

ACN: Where did you grow up?

BS: | grew up in Nykoping, a small town
in Sweden about 60 miles west of Stock-
holm.

ACN: Were you active with sports or did
you have any specific hobbies growing
up?

BS: | really enjoyed cars and motorcycles.
| also was an avid sailor and downbhill ski-
er. Anything involving speed kept me in-
terested.

ACN: Tell me about your parents?

BS: My parents raised me in a very loving
home. They both worked full time during
my youth and instilled in me a very
strong work ethic. Strong moral charac-
ter was an integral part of growing up in

ACN: Why did you come to the U.S.?

BS: My business partner and | wanted to
expand the awning company we had
built up in Sweden. It was decided that
since | have always been fascinated with
America and the American way of life
that | would move to the U.S. In July of
1987, my wife, our two kids and | moved
to Texas to introduce our retractable
shading products and to start enjoying
our new life.

ACN: Who is your business partner and
how did y’all meet?

BS: Several years ago | sold our Swedish
company and my Swedish business part-
ner and | parted ways. I now run and own
Texas Sun and Shade with my wife, Gud-
run. She and | are both involved in the
day-to-day operations of the company
as well as planning where we want to
take the company in the future.

ACN: Why did you choose to come to
Texas?

BS: We knew that we wanted to be in the
south of the U.S. to take advantage of the
hot weather. Some friends of ours in Swe-
den used to own a bakery in Austin dur-
ing the 1960’s. It was called Vikinghouse.
They insisted that Austin was an amazing
city and that we had to move here. Since
everyone in the world knows it is hot in
Texas, we figured that we would take
their advice and move to Austin.

ACN: How did you meet Gudrun?

BS: Gudrun is a very beautiful and loving
woman that | met at a Christian confer-
ence while we were both living in Stock-
holm.

ACN: What is your favorite thing about
living in Texas?

BS: There are so many great things about
Texas to list, but if | had to choose | would
say the friendly people and the weather.
ACN: Had you ever come to America be-

our Christian home.
My mother is now
87 and my father is
92 years old, but
that did not stop

“I really enjoyed cars and
motorcycles [growing up].
I also was an avid sailor

fore?

BS:1had never been
to America before.
My wife and | took a
trip a few months

them from coming anq dqwnh’l! skier. before we moved to
over from Sweden Anything involving speed check out a few cit-
earlier this year to kept me interested.” ies. Other than our

visit. | owe them so
much in my life and | love them dearly.
ACN: Do you have any siblings?

BS: | have two older brothers who live in
Sweden. Both work as commercial ap-
praisers.

ACN: What did you do after high school?
BS: | started college to attain an engi-
neering degree. During my first summer |
got a job as an awning installer and real-
ized | enjoyed working much more than
going to school.

ACN: Where did you attend college and
what year did you enter?

BS: | attended college in Nykoping in
1972.

ACN: Did you quit college altogether to
begin working?

BS: Yes, | did. | honestly had never en-
joyed school and found working to be
much more rewarding.

ACN: Did you start or run an awning or
construction-related business in Swe-
den?

BS: After working for a three-man aw-
ning shop for several years, my co-worker
and | purchased the awning company
from our boss. Over the next nine years
we built our company into one of the
largest awning companies in Sweden.
ACN: When did you come to the U.S.?
BS: In July of 1987.

exploratory trip, we
were really moving into a completely un-
familiar country.

ACN: What were your first impressions of
Americans and life in America during
your first year in the country?

BS: Our initial impression of Americans
was how friendly and helpful they were.
As soon as we arrived our neighbors and
members of our church took us in and
helped us adjust to life in Texas. Our first
year in America was truly a test on our
family both financially and emotionally.
Our company did not take off as we had
initially planned and my wife became
very ill. There are

a while. The break has never ended.
ACN: Tell me about starting your com-
pany.

BS: Starting our company was a real
learning experience. In Sweden everyone
knew our products and we would have
30 families standing in line to order aw-
nings on any given Sunday. When we

involved with our church.

ACN: What are the names and ages of
your children?

BS: | have two children. Rebecka, our
daughter, is 21 and my son, Josef is 23.
ACN: Do either of them have an inclina-
tion to join the family business in the fu-
ture?

came to Central
Texas, retractable
sun control was un-
heard of. As a result,
we sold one mini
blind for $100.00
our first year in busi-
ness. My wife and |

“l actually love the hot Texas
summers and I really don’t like
cold weather. | think that |
have filled my cold quota
growing up in Sweden.”

BS: My son just
graduated from the
University of Texas
at Austin with an
economics and gov-
ernment degree and
is moving to Wash-
ington, D.C. My

had to invest enormous amounts of time
and energy educating people about sun
control. As a result, we have become the
leader for our industry in Texas and are
recognized as one of the leading compa-
nies of our kind in the U.S. Initially | was
hoping for great success, but after start-
ing off with a new concept in a bot-
tomed-out economy, | can honestly say
that only God could have foreseen the
success we have had.

ACN: What is the difference in marketing
retractable awnings abroad as in the
United States?

BS: In Europe, retractable awnings are
very common. No one needs to be told
what one is used for, or what it looks like.
In the United States, retractable awnings
are becoming more common but we still
have to spend much time and money
educating people about the uses of our
awnings and the other products we sell.
ACN: Do you have plans to supply your
products to other areas outside of the
u.s?

BS: At this time we have no plans to start
selling internationally. However, we are
seriously entertain-

times when | look
back now and |
don't understand
how we made it.
When you have no
choice but to suc-

“My family and | love boating
and water sports. We try
to get out on Lake Travis

as much as we can.”

ing the idea of ex-
panding our pres-
enceinto otherTexas
markets.

ACN: Why is it im-

ceed, it is amazing how you find the
strength and faith to persevere.

ACN: What led you to begin working in
the construction industry?

BS: Initially | found a job as an awning
installer to satisfy an internship require-
ment for my engineering degree. After |
started | realized | enjoyed my job more
than | did my schooling. | simply decided
to take a break from school and work for

portant for you to
lead in life?

BS: | think that we have a responsibility to
use the talents we have been given in life
and to share those talents with others.
ACN: What do you like to do on the
weekends?

BS: On the weekends we try our hardest
to stay away from business. My wife and |
enjoy spending time with family and
friends, boating, motorcycling and being

daughter is a retail merchandising major
at UT who seems destined to end up in
New York working for a designer. While
both children have always been involved
with our business, they both have other
interests and | do not foresee them join-
ing our business in the future. But, then
again, you never know. They are both
extremely talented and Gudrun and |
would certainly be delighted if they did
join the business one day.

ACN: Do you and your family like to go to
one of the Highland Lakes much or go
hunting or fishing? If so, where do you go?
BS: My family and | love boating and wa-
ter sports. We try to get out on Lake Tra-
vis as much as we can.

ACN: Do you and your family visit Swe-
den often?

BS: We usually try to get back to Sweden
once a year. Since almost all of our ex-
tended family lives there we try to make
it a priority to go back as often as we
can.

ACN: What is something people would
be surprised to find out about you?

BS: | actually love the hot Texas summers
and | really don't like cold weather. | think
that | have filled my cold quota growing
up in Sweden.

ACN: How would you describe yourself?
BS: | am easygoing with an appreciation
for hard work, relaxing, and enjoying life
to the fullest.

ACN: What are some things you would
still like to doin life?

BS: | would like to travel more with my
wife, enjoy our two kids and future
grandchildren. | hope to someday help
build churches and orphanages in a
country less fortunate than ours, in order
to create hope and joy in people’s lives.
Restoring old cars and purchasing a
speed boat also tops my list.

& 3555 Hwy 29 W

:/ STRUCTURAL STEEL PIPE

STOCKING SIZES 1-1/4” THROUGH 36~
FENCING ¢ CULVERTS e« SIGNS
ROAD BORE - BBQ PITS « WATER WELL

Serving the Steel Pipe Industry Since 1985
Georgetown, TX

N
NEW & USED

512-863-6107 J

Western States Fire Protection Co.

““ Solutions for the Protection of Lives & Property”

)

16069 Central Commerce Dr. Pflugerville, Texas 78660

Call Joel Sands, Area Manager at:
512.832.8069 512.832.8611 Fax

www.wsfp.com ¢ joel.sands@wsfp.com

Offices Throughout North America
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Bartlett Cocke says
thanks, Texas style

Western States begins tradition

struction management company, hosted their

annual appreciation picnic for subcontractors, at
6 pm on October 8th, at the Lady Bird Wildflower Center
in Austin.

Over 125 subcontractors and Bartlett Cocke em-
ployees from the hill country area and San Antonio
came out to enjoy a barbecue dinner. Future subcon-
tractors interested in doing business with Bartlett Cocke
were also invited.

Michele Rhodes, the Office Manager for the Austin
regional office, greeted attendees and handed out raffle
tickets at the door.

“We hold our annual appreciation picnic every year
to invite our subcontractors to come out and have a
meal. They get some door prizes and everyone has a
good time. We just want to let them know that we ap-
preciate all the work that they have done on our proj-
ects.” Rose said.

“Bartlett Cocke built the Lady Bird Johnson Wild-
flower Center a few years ago so this has been a great
venue for us to show off some of our work.”

Steve McCleskey, the Regional Manager for the
Central Texas Office, said his company looks forward to
this event each year and they plan on having many more
in the future.

“We have this event every year because our liveli-
hood is dependent upon our subcontractors and suppli-
ers. We want to show our appreciation to those that
worked with us on projects. We hope to get bigger ev-
ery year,” said McCleskey.

Bartlett Cocke, LP, a general contracting and con-

L-R: Denise Register (Bartlett Cocke) hands subcontractor a
DVD player, and far right Michele Rhodes (Bartlett Cocke)

Imost a year to the
date when it opened
its new facility in

Pflugerville, Western States
Fire Protection invited cus-
tomers, colleagues and
guests to an open house on
Sept. 26, 2003 at its new lo-
cation.

The new, larger office
has allowed the company to
group its designers, inspec-
tors and administrative staff
into designated areas, which
has helped coordinate the
company'’s flow of work.

Austin Area Manager Joel Sands said the open
house not only allowed interested persons the chance
to see the new facility, but also allowed the staff of West-
ern States the chance to visit with each other and people
they work with from other companies.

“We held an open house last year when we moved
in,” said Sands. “We had such a good turn out that we
decided to make it a tradition and have one every year.”

(L-R) Ray Hyatt with Bill Murray, Chris Murray,
and Valli and lan Stokes of the
University of Texas at Austin.

(L-R) Tammie Sands, Joel Sands, Debbie
Hyatt and Jerry Allen of Western States Fire
Protection in Pflugerville.

James Gerren,
and
Joseph Watson
of Schirmer
Engineering
Corp.oration.

UT Architecture students
get lessons from the pros

asonry Day at the UT School of Architecture
M brought students and tradesmen together
for some hands-on experience.

Tues., Oct. 14, Central Texas Masonry Contrac-
tors Association and the Texas Masonry Council
brought the real world to a patio outside the universi-
ty’s Goldsmith Building. Students from Building Con-
struction classes got a break from stiff chairs to learn
the basics.

Dick Butler, President of the Central Texas Ma-
sonry Contractors Association said, “It's amazing how
the respect for the skill involved in masonry work in-

creases dramatically after these students actually try
laying a few bricks.”

Chris Toth of CD Lonestar, Inc., keeps a level head as he
instructs UT Architecture students at Masonry Day.

HCA de Tejas’ State Conference in San Antonio

about 2,000 members representing

six chapters from across the state,
including Austin, San Antonio, Dallas,
Houston, Corpus Christi and the Rio
Grande Valley, attended the Hispanic
Contractors Association de Tejas 8th An-
nual Expo and Conference in San Antonio,
at the historic Sheraton Gunter Hotel.

On Thurs.,, Sept 25th, 84 players
kicked-off the statewide meeting with an
action-packed day of golf at The Quarry
Golf Club. That evening, they gathered
once again at the Gunter for an awards
ceremony and a few words of welcome
from Mayor Ed Garza.

For three days in late September,

Golf tournament results:

1st Place Net: Jayson Boulet, Keith Man-
ning, Larry Cantwell and Dana Cheney.
2nd Place Net: Arnold Salinas, Brian
Whitener, Curt Conroy and Jaime Torres.
1st Place Gross: Dave Sanchez, Christina
Pena-Walls, Eddie Ramon and Tim
Baker.

L-R: John Marshall, Satterfield & Pontikes
(Houston); Javier Arias, State Chair HCA,
(Dallas); David Guerrero, DG Services (SA);
Gloria Nevales, Nevales Enterprises, Inc.
(SA); Felix Galan, DFW Airport Small and
Emerging Business Dept., Dallas; and Dave
Sanchez, HEB (SA).

2nd Place Gross: Ernest Cervantes, Jer-
ry Goodman, Chris Johnson and
Thomas Aguillon.

Closest-to-the-Pin: Kent Batman #3;
Darin Hooper #8; Chad Buffington #12;
and Tom Baker #16.

On Friday, attendees focused on
more serious matters. San Antonio Con-
struction News spoke with conference
chair Gloria Nevales, Nevales Enter-
prises, Inc., who revealed the theme of
this year’s conference.

“The main focus of the conference is
‘A Safe Future.” We have partnered with
OSHA to deliver programs and seminars
aimed at increasing safety education and
awareness among the Hispanic commu-
nity and across the wide spectrum of the
construction industry.”

In addition to the conference, a rib-
bon-cutting ceremony by HCA member
City Councilman Richard Perez marked
the opening of the Expo, which featured
numerous public and private exhibitors
who want to do business with Hispanic

contractors, subcontractors, and ancil-
lary entities.

HCA de San Antonio member Larry
Ybarra, Service Shade Shop, said the
exhibitors were pleased with the overall
turnout.

“The quality of the contractor traffic
who visited the Expo was significant and
| got a lot of positive feedback from the
exhibitors. The whole point is to help our
members get a foot in the door with
state agencies, University systems, and
larger general contractors. For some, it's
a first step in developing relationships.”

The Saturday night Gala, at which
chapter awards and individual recogni-
tions were presented, concluded the
schedule of events.

Chapter Awards:

San_Antonio Chapter: Jerry Cavazos,
Mustang General Contracting, Inc.
Dallas/Ft. Worth Chapter: Bert Nunez,
Benco Commercial Roofing.

Houston Chapter: Jose Jimenez, Sr., IQC

L-R: SA’s Larry Ybarra, Service Shade Shop;
Harry Ware, Bill Morris, and Armando
Medina, Health and Safety Management
(conference sponsor).

Services, LLC.

Austin Chapter: Rick Ramones, Ramones
Construction.

Corpus Christi Chapter: Raul and Maribel
Munoz, Dependable Heating and Air
Conditioning, Inc.

Outstanding Sponsor Award: Dave San-
chez, HEB San Antonio.

Continuous Support Award: Glenn Mur-
ray and Dave Sanchez, HEB San Antonio.

Expo exhibitor Pat Ralph, marketing
coordinator, Alpha Building Corp.

Jaime Torres, J.T. Construction Co. (SA);
Curt Conroy, Wells Fargo Bank (SA); Brian
Whitener, Gomez Floor Covering (SA); and
Arnold Salinas, Alice ISD (Alice, TX).

Luis Spinola, Luis Spinola, Sr., Terecita
de Leon, and Abraham Achar, Collegiate
Development (Irving, TX) and Azteca
Enterprises, Inc. (Dallas) / Omega
Contracting, Inc.
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INSURANCE

ACCOUNTING

ance.

Disability is called a “living death”
for good reason. Suffering a disability
can be a far more devastating event for
you and your family than death. Imag-
ine the emotional and financial pres-
sures of having the major breadwinner
no longer able to work, high medical
expenses, and the daily task of dealing
with serious physical needs. The bot-
tom line is that if you're working and you
need your income to live, then you need
Disability Insurance.

The statistics of disability in the U.S.
are staggering. One out of every seven
workers will suffer a five-year or longer
period of disability before age 65, and if
you're 35, your chances of experiencing
a three-month or longer disability be-
fore age 65 are 50%. These odds would
not be a problem if people had substan-
tial savings that could be drawn on in
the event of a disability. But that’s rarely
the case and any money that has been
saved has been set aside for such goals
as college or retirement.

What about Social Security and
Workers Compensation? Won't they pay
for your disability needs? Did you know
that more than 80% of applicants for
Social Security Disability benefits are
turned down the first time? Workers
Compensation pays only if the disability
is job related. The benefits are low, and
the payments last only a few years.

The answer to the “forgotten risk” is
to purchase your own individual Disabil-
ity Insurance policy. Insurance is always
complicated and disability is no excep-
tion; however, the basics are simple.
The first variable is the amount of
monthly benefit that you elect to re-

“Living
Preparing for Disability

Death”

By Cody L. Naumann

I n our last Personnel Benefits column, we discussed the
importance of Life Insurance; however, ask any Finan-
cial Planner what risk could be termed the “forgotten
risk” and chances are the answer will be Disability Insur-

ceive and that you can qualify for. The
second variable is the definition of dis-
ability-whether it is “own occ” or the in-
ability to perform the duties of your
specific occupation, or “any occ”, the in-
ability to perform the duties of any job.
The third variable is the waiting period,
or the amount of time you are disabled
before benefits kick in. The fourth vari-
able is the benefit period, or how long
you will receive monthly benefits once
your policy starts paying. There are sev-
eral other options available, but with
decisions made on these four variables,
you are well on your way to designing
your Disability Insurance policy. With
the four variables mentioned, keep in
mind some rules of thumb to designing
your benefit package. First, get the
highest monthly benefit for which you
can qualify. Second, try to get “own oc-
cupation” coverage for life. Third, get
the longest waiting period you can af-
ford. Last of all, get the coverage for the
longest benefit period possible.

To summarize, let me ask you one
simple question. If you could choose
between Job A that pays $50,000.00 an-
nually, but if you get hurt, it pays $0.00
annually, or Job B which also pays
$50,000.00 annually, but if you get hurt,
it pays $48,500.00 annually, which
would you choose? If you just chose Job
B, you just decided to purchase Disabili-
ty Insurance!

Cody L. Naumann is the owner of South-
west Financial Resources, an independent
Insurance and Investment firm located in
Lakeway, TX. Mr. Naumann may be
reached at 512-608-0733 or by e-mail at
codynaumann@msn.com.

Congratulations

Brath General Contractors
Constructech Magazine's Gold Vision Award 2003!

This award is a testament that your commitment to being
ahead of schedule and under budget has placed you miles
ahead of your competition. We are proud to be a part of
your team, and look forward to many more successes in
the future.

T Saver

JECHINOLOBGIES..

Solving Tomorrow's Problems Today

Construction Schedule Management Software

Time Saver Technologies llc Project Assistant software is
a schedule management program that prompts the entire
project team to manage the project’s critical path.

Attend a software demonstration including door prizes on
11-19-03. Go to www.timesavertech.com for more info
or call us at 512-989-8465 toll free B77-821-5423.

Taxation of Small Contractors.
Who qualifies for the small contractor
exemption?

Part 1
By Phillip Mathis, CPA, CFE

o qualify for the small contractor
exemption, all of the following must
be met:

« The contract is a construction con-
tract.

« Atthe time the contract is entered into,
the taxpayer estimated that the contract
will be completed within two years.

« The contractor’s average annual gross
receipts for the three taxable years pre-
ceding the taxable year in which the
contract is entered into do not exceed
$10 million.

Gross receipts includes receipts from
the active conduct of all trade or busi-
nesses including related businesses, and
are computed using the tax accounting
used by the contractor. Therefore, gross
receipts are not limited to construction
activities.

When a contractor qualifies for the
small contractor exemption he is allowed
to use the methods of accounting that
were used prior to the enactment of the
1986 Tax Reform Act. The most common
of these methods are:

+ The completed contract method.
+ Percentage of completion method us-
ing the ‘old rules’ prior to the ‘86 Act.
+ The cash method.
+ The accrual method and other varia-
tion

Under the completed contract method
all revenue and costs associated with a
contract are booked as assets or liabilities
on the Balance Sheet until the project is
complete. At the completion of the con-
tract, all revenues and costs associated
with the contract are recognized in the
income statement. This method offers
the greatest benefit to the contractor
because the deferral period is for the
length of the contract.

Applying the completed contract
method is relatively straightforward,
though complications can arise in the fol-
lowing two areas:

+ Determining when a contract is com-
plete; and,

+ Accounting for revenues and expenses
relating to disputes.

The IRS regulations says that a con-
tractis complete at the earlier of (1) When
at least 95% of the total contract costs

have been incurred by the contractor, or
(2) Final completion and acceptance of
the contract by the owner.

The recognition of income on con-
tract disputes is covered by new regula-
tions that vary according to whether
profits are assured or the amount of the
dispute makes itimpossible to determine
whether the contract will result in a profit
oraloss.

Contractors that qualify for the small
contractor exemption may elect to use
the ‘old rules’ percentage-of-completion
method. The ‘old rules’ are those in ef-
fect under the ‘86 Act. Under the ‘old
rules’, a small contractor has the flexibility
to measure the percentage complete us-
ing the cost-to-cost method or physical
completion method. Completion may be
supported by an architect’s or engineer’s
certificate.

To compute the percent complete
using the cost-to-cost method, the costs
incurred to date are divided by the esti-
mated costs to complete. This percent-
age is then multiplied by the contract
revenue accrued to date to determine
the revenue to be recognized in the in-
come statement.

Under the cash method, income is
recognized when actually or construc-
tively received. Expenses are recognized
in the year paid. To qualify for the cash
method, the contractor must meet the
following three conditions:

+ Use the cash method does not signifi-
cantly distort income. Contractors with
large contract related receivable and
payable generally would not meet this
test.

+ The taxpayer must not have significant
inventories or be required to maintain
inventories under other IRS regulations.

« If the taxpayer is a C corporation, the
three year average of gross receipts must
be $5 million of less.

Part 2 of this column will be continued
in our December issue.

Phillip Mathis is a CPA, CFE and owner
of Mathis and Company CPA’s.

To reach Mr. Mathis, please call
512-231-0550 or email him at
philmathis@cpamathis.com

Time Insurance

Agency

Serving Austin since 1961

Insurance

Bonding

* Builders Risk

* Surety Bonds

* Workers Comp
» General Liability
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* Homeowners
* Property

*
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Give us acalltoday 512-447-7773

1507 S. IH-35

Austin,

Texas 78741
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A Stitch In Time Saves Nine

By Matthew C. Ryan

his old proverb stands as one of the enduring themes
that | see in any number of the construction law cas-
es our firm participates in. There's always room for pre-
ventive maintenance in your contracts, staffing, and
business practices generally. In this column, | will offer
several tips that can help you avoid burning money and

other precious resources on matters that often begin as small oversights, but which

can later balloon into colossal disputes.

*Sign the contract before you start.
You'd be amazed at the number of peo-
ple who leave contracts unsigned. A
contract, when properly drafted, helps
the parties define their expectations,
limit liability, establish each party’s du-
ties, rule out oral agreements or modifi-
cations, and streamline the dispute reso-
lution process. Insist on getting a signed
contract in your file before the first patch
of earth is turned.

*Read and obey the contract. Con-
tracts often contain a number of require-
ments that the parties either ignore or
simply neglect, and trouble often fol-
lows. If you're going to maintain a
healthy relationship, read and follow the
contract’s specific provisions. For exam-
ple, strictly adhere to the notice provi-
sions, get the architect or construction
manager involved in dispute resolution
when applicable, get change orders
down in writing and signed by both par-
ties, and terminate only under the proper
mechanism and for the reasons allowed
under the contract.

*Take special care with lien and bond
issues. Think ahead of time and get a
legal description of the project where
you'll be working (you're entitled to get
this from the owner). Know your dead-
lines, based on where you sit in the “food
chain” of construction project relation-
ships. Residential projects contain an
even stricter set of rules, so be aware of
them, too. Implement a ruthless calen-
daring system for lien and bond claim
deadlines, and have solid forms handy
with the necessary language for such
claims. One blown detail can completely
extinguish your rights to a lien or bond
claim.

*Have a document person and a con-
struction person on every project.
Even if it has to be the same person, don't
let one side of the business fall through
the cracks. This is where contractors and
subs sometimes get into the worst trou-
ble, failing to paper things up and/or ne-
glecting the construction side of the
project.

*Get your subcontractor to sign on to
a provision that requires them to live
by your general contract. This will help
you argue later that a sub who causes
delays is liable for liquidated damages,
and that the sub agreed to follow the ex-
act project specifications.

*Read what you sign. This may sound
like an obvious proposition, but since re-
leases very often contain blanket provi-
sions, be sure you agree with each and
every statement in the documents you're
signing. On a related note, don't swear
an oath on a pay application if the state-
ments on it (such as a promise that
you've paid all prior funds “downstream”
to subs and suppliers) are false. A terrible
loss of rights and credibility-and a possi-
ble charge of perjury-could very well fol-
low.

*Protest a subcontractor’s demand
within 30 days. §53.083 of the Texas
Property Code says that, unless a general
contractor disputes a sub’s demand to
the owner for payment, the owner “shall
pay” the money to the subcontractor.
Avoid this trap by calendaring this dead-
line as soon as a sub sends you a copy of
its demand.

Many more tips can come out of
scrutinizing a project at the very begin-
ning, but these should offer a good start.
If this column seems to be based on sim-
ple common sense, that’s only because it
is-but the number of contractors and
subs we see who don't take such steps is
surprising. Minding your P’s and Q’s at
the outset and during the project can
help you avoid spending money on law-
suits and burning precious energy that
could go toward generating receivables
for existing jobs and finding new proj-
ects. Think them through, and apply
them to every project you've got, wher-
ever possible. The efforts you sow may
reap you a very rich harvest.

Mr. Ryan is a partner with the construction
law firm of Allensworth and Porter, L.L.P.
You can reach him at (512)708-1250,

or by email at mcr@aaplaw.com.

Sharon McGee, president of RM Mechanical, was the guest speaker on Oct.15 for
the safety luncheon hosted by the Central Texas Chapter of Associated Builders
and Contractors. The topic was what OSHA says is a competent person and was
held at the Texas Land & Cattle restaurant. McGee currently holds the title of a
Certified Safety and Health Officials, as well as a General Industry Outreach Trainer
for OSHA. She is also a member of the National Speakers Association.
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OSHA

Power Tool Precautions

By Joann Nataranjan

ower tools can be hazardous when improperly used.

There are several types of power tools, based on the
power source they use: electric, pneumatic, liquid fuel, hy-
draulic, and power-actuated. Employees should be trained
in the use of all tools - not just power tools. They should
understand the potential hazards as well as the safety pre-
cautions to prevent those hazards from occurring.

The following general precautions should be observed by power tool users:

*  Never carry a tool by the cord or hose.

*  Never yank the cord or the hose to disconnect it from the receptacle.

+  Keep cords and hoses away from heat, oil, and sharp edges.

+  Disconnect tools when not in use, before servicing, and when changing
accessories such as blades, bits and cutters.

*  All observers should be kept at a safe distance away from the work area.

*  Secure work with clamps or a vise, freeing both hands to operate the tool.

*  Avoid accidental starting. The worker should not hold a finger on the
switch button while carrying a plugged-in tool.

*  Tools should be maintained with care. They should be kept sharp and
clean for the best performance. Follow instructions in the user’s manual
for lubricating and changing accessories.

*  Besure to keep good footing and maintain good balance.

*  The proper apparel should be worn. Loose clothing, ties, or jewelry can
become caught in moving parts.

*  All portable electric tools that are damaged shall be removed from
use and tagged “Do Not Use.”

Hazardous moving parts of a power tool need to be safeguarded. For example, belts,
gears, shafts, pulleys, sprockets, spindles, drums, fly wheels, chains, or other reciprocating,
rotating, or moving parts of equipment must be guarded if such parts are exposed to
contact by employees.

Guards, as necessary, should be provided to protect the operator and others from the
point of operation, in-running nip points, rotating parts, and flying chips and sparks.
Safety guards must never be removed when a tool is being used. For example, portable
circular saws must be equipped with guards. An upper guard must cover the entire blade
of the saw. A retractable lower guard must cover the teeth of the saw, except when it
makes contact with the work material. The lower guard must automatically return to the
covering position when the tool is withdrawn from the work.

The following hand-held powered tools must be equipped with a momentary contact
“on-off” control switch: drills, tappers, fastener drivers, horizontal, vertical and angle
grinders with wheels larger than 2 inches in diameter, disc and belt sanders, reciprocating
saws, saber saws, and other similar tools. These tools also may be equipped with a lock-on
control provided that turnoff can be accomplished by a single motion of the same finger
or fingers that turn it on.

Natarajan.joann@dol.gov

TSA students complete
OSHA Construction Safety

exas State University (TSA) Industrial

schedule this OSHA course each year to

Technologies students in the AGC and
Homebuilders student chapters com-
pleted the OSHA Construction Safety &
Health 10-Hr Course.

Tally & Associates, owned by Del
and Betty Tally (both CSP’s), recently
taught these students construction safe-
ty to expand their safety knowledge prior
to their graduation and entry into the
construction industry.

Mr. Gary Winek, the faculty advisor
for these students, and student chapters

give students a realistic look at the con-
struction industry safety issues. The
course also prepares them for real world
safety hazards. The OSHA safety course
completion on their resume will give
them an added hiring incentive for pro-
spective employers.

Several of Dr. Winek's former stu-
dents have continued their safety train-
ing and now provide safety supervision
for their current employers.

o L

TSA students with Del Tally, far right. Betty Tally credited for photo.
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DPR hosts golf tournament

Harvey-Cleary appreciates
all hard work
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L-R Gary Nauert, Texas regional leader for DPR Construction and David Jackson,
the founder and executive director of the Theo Project.

PR Construction, a commercial
Dcontractor and construction man-

ager in Austin since 1994, hosted
their 3rd annual charity golf tournament
on October 6 at Lost Creek County Club.

This was the first year DPR Construc-
tion held the tournament to benefit the
Theo Project.

DPR Construction has projects and
clients with Dell, Motorola, St. David’s
Hospital and Seton Medical. Their main
philosophy is to develop relationships
and bring back repeat business.

Gary Nauert, Texas regional leader
for DPR Construction, discussed the com-
pany’s commitment to the community.

“We want to give back to the com-
munity because Austin has been good to
us over the years and it is time for us to
give some of that back. Our community

service goal is to assist groups that help
children in the Austin area. The Theo
Project was a perfect fit,” said Nauert.

Dr. Dave Jackson, founder and ex-
ecutive director for the Theo Project,
gave tours of the fully-equipped mobile
dentist office. The brightly-painted
“Theo Mobile” was parked near the driv-
ing range for anyone to take a tour.

“The Theo Project was born five
years ago in response to a community
need, that need being low income kids
who lack access to dental care,” said Jack-
son.

“This year we will go to fifty-one schools
to screen all the kids in the school to see
who needs what. Low-income schools
are where we focus because they have
the hardest time accessing care. All our
careis free."

arvey-Cleary Engineers and
HBuiIders held an appreciation

barbecue lunch on Oct. 13 for ev-
eryone involved with the Goodwill build-
ing project on Slaughter Lane and Brodie.
The expected completion date for the
new Goodwill is Nov. 22.

Jerry Davis, the CEO of Goodwill
Industries in Central Texas, said his com-
pany is really pleased with the progress
of the new building.

“Harvey Cleary has been very easy to
work with. | put a really high priority on
that. People understand what is expect-
ed of them and they are always respon-
sive,” said Davis.

The barbecue lunch is a traditional
event halfway through a job to thank the
subcontractors.  Goodwill employees

handed out t-shirts at the door.

According to Jason Beers, the Har-
vey-Cleary project manager, 115 people
were expected to show up for lunch.

“Today we are having a safety barbe-
cue to reward all our workers who have
worked overtime and show them our
appreciation. Harvey Cleary employees,
the subcontractors, the design team and
40 Goodwill employees are also here to-
day,” said Beers.

Doug Losey, the vice president of
Harvey-Cleary, gave a speech to all the
attendees while they ate a good meal.

“We typically call this a topping out
party for the workers. Today, we can see
all of the progress we have made on the
project. We want to say thanks to every-
one involved,” said Losey.

L-R: Clay Little, Ruby Maples, Dennent Wensky, Jason Beers,
Harvey Cleary, Chris Noack and Jerry Davis.
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GE Supply celebrates
35 years in Austin

What's cookin’?

L-R: Bo Jackson, Bruce Troutman, Bob Hill, Ricci Shanks, Jerri Shugart,
Travis Williams, Larry Simons, and Stuart Taylor.

E Supply celebrated 35 years in
GAustin by converting their ware-

house space into a vendor trade
show and catfish lunch on Thu., Oct 16.

GE's, Jose Longoria, had to take spe-
cial care, filling orders while maneuver-
ing between the checkered tablecloths.
But, on this day, electrical contractors
were more concerned about the speed
of the buffet line than the speed of ser-
vice at the will-call desk.

Everyone received nametags, goodie
bags, and hearty welcomes as they en-
tered. To make their way back to the
food, guests walked a gauntlet of GE's
vendors and filled their bags with sam-
ples, specs, and brochures.

By 11:45am, the seating for 80+ was
full and Ben Reyes, Senior Inside Sales
Representative at GE Supply, was boxing
to-go plates to send over to Austin En-

ergy for some clients who were unable to
attend.

Reyes, who has been with GE Supply
for 25 years, said, “We've done barbecue
or catfish every year, and it's always this
crowded.”

Juan Guerrero, of Design Electric,
said he's been getting breakers and con-
trol panels from GE Supply for over 7
years. Guerrero said, “GE’s got it all. And
today they've got good food.”

Even their regular FedEx delivery
guy paused long enough to eat a huge
plate of catfish.

So, if you had electrical problems or
your overnight package was late on this
Thu. in Oct., you might have had to wait,
because GE Supply honored their 35th
anniversary by saying thank you to Aus-
tin with a customer appreciation day and
open house.

Able Body Labor
expands to Texas

ith over 70 locations across
the eastern seaboard
states, from New York to

Florida, Able Body Labor, which was
established in 1986, has expanded
its broad network of workforce
placement services to Texas. Con-
struction News spoke with the re-
gional manager of Texas, Steve
Meyer, who said the company is in-
volved in four specific areas of work-
force placement.

“Our focus includes the con-
struction industry, the light indus-
trial market, the hospitality sector
and special events. Within the con-
struction industry market, we sup-
ply general laborers as well as skilled
personnel such as carpenters, dry-
wall hangers, block masons, electri-
cians, and others to the general
contracting and subcontracting
communities,” Steve explained.

Able Body Labor, whose motto
is “Temporary Workers, Full-time
Service,” has established its first two
offices in San Antonio and Austin,
and plans to open a Houston office
before year’s end.

“Texas is a large state and we
see a lot of potential here with con-
tinued construction growth. Within
the next five years, we anticipate the
establishment of a number of addi-
tional locations in markets through-
out Texas.”

Traditionally, each of the com-
pany’s locations is staffed with a
branch manager, an assistant man-
ager and one or two sales represen-
tatives. In markets where the com-
pany needs to provide transporta-
tion, it also employs a van driver.

When asked how his company
recruits potential workers from the
general populace, Steve said, “We
market in a variety of ways, includ-
ing print advertising, job-specific
flyers in selected neighborhoods,
college and military newspapers,
drive by, and word-of-mouth. Dur-
ing the application process we
screen each candidate to confirm
that they have the proper documen-
tation, determine their job skills and
what equipment or tools they have
in their possession. We're capable of
performing reference and back-
ground checks, verifying motor ve-
hicle information, and in-house
drug testing if necessary.”

Capable of paying its workers
daily and weekly, Able Body Labor
attempts to put as many people to
work as possible. Steve said it's not
unrealistic for people to get perma-
nent job offers as a result of their al-
liance with the company.

“We open a door that allows
workers an opportunity to show
what they are capable of,” he contin-
ued. “We go out of our way to make
them feel comfortable, recognizing
that their assigned task may not the
most glamorous job. We appreciate
it when they go out and work hard
for us.”

Able Body Labor maintains a
full-time risk-safety department
and has expertise in the certified
payroll process, as well as OCIP/CCIP
jobs. In the event of a natural disas-
ter, the company can activate mo-
bile command centers to be onsite
quickly and set up shop at a mo-
ment’s notice.

ver 750 people showed up at
OPﬂugerviIIe Park on Sat., Sept. 27

to participate in the Central Tex-
as Chapter Associated Builders and
Contractors’ 1st Annual BBQ cook off
and picnic. Teams for the cook off con-
sisted of a Head Cook and a maximum of
3 assistants. Chefs whipped up old favor-
ites and created new recipes for chicken,
ribs, beans, pork loin, and jack pot. The
contestants listed below are normally
known for their construction skills, but at
ABC’s cook off, they were standouts for
their seasoning and stirring skills.

Chicken

1st Place IESI

2nd Place  McClendon Electric

3rd Place  Hutchison Construction David Nelson takes a few dips as ‘kids’ of all
Pork Ribs sizes try out their luck at the dunking booth
1st Place SpawGlass

2nd Place  Capitol Aggregates Showmanship

3rd Place  Hutchison Construction Skilled Services, Sentinel Waste,

Beans Windrose Land Services (Parrot Head

1st Place TD Industries Cookers)

2nd Place  SpawGlass

3rd Place  Baker Drywall Best of Show

Jackpot SpawGlass Constructors

1st Place Hutchison Construction

2nd Place  Southwest Contracting People’s Choice Pork Loin

3rd Place Capitol Aggregates

Baker Drywall

The Parrot Head BBQ Team consisting of Sentinel Waste, Skilled Services and Winrose.

The Bad News

Something called “the press.”
Something called “the media.”

The Good News

Something called “Construction News”

Let us hear from you.

LYNWOOD

BUILDING MATERIALS, INC.

COMPLETE INVENTORY OF
LATHING ¢ PLASTERING * DRYWALL
ACOUSTICAL MATERIAL

KEMLITE FRP e THERMAX « KARP ACCESS DOORS
CELOTEX CEILING ¢ EUCLID CONCRETE CHEMICALS

Toll Free 1 '800'580'9052

1146 W. LAUREL
SAN ANTONIO, TX 78201

Fax (210) 477-3090
www.lbminc.com
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Concrete ideas coming
out of Wimberly

Softball and safety skills

struction 25 years ago in Wimberly,
Texas. Myers laid down solid roots

in the area with some of their first jobs,
pouring concrete dams and low water
crossings for Hays County. The company
remains headquartered in Wimberly and
their 45 employees have projectsin prog-
ress throughout central and south Texas.
Myers Construction supports many
local Wimberly organizations financially
and with volunteer hours. While they
love working out of such a strong, small
community, their job scope spreads far
and wide. Myers has completed high

Randy Myers started Myers Con-

profile jobs at Dell Computer in Round
Rock and the Texas State Capitol Restora-
tion in Austin.

Some of Myers' best customers are
construction-related themselves. Myers

has worked jobs for Texas Lehigh Ce-
ment Company in Buda, Hays Energy
Power Plant in San Marcos, Pederanales
Electric Coop in Johnson City, Alamo Ce-
ment in San Antonio, Rental Service
Corporation in Round Rock, and Struc-
tural Lumber Products in Kyle.

In addition to commercial projects,
Myers has the versatility to do creative
residential work. They use chemical
stains, integral color, sawing, exposed
aggregate, and sealers to enhance home-
sites for their customers.

With 25 years experience, Myers has
just about done it all in excavation and
concrete construction services. Built on a
solid foundation, in Wimberly, Myers
Construction has grown into an industry
mainstay with creativity, courtesy, and
longevity.

et ¥
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Randy Myers stands proud in front of a classic concrete mixer.

e T

recognized at AGC outing

s the sunny days of summer were
Awinding down, members of the

Austin Chapter Associated Gen-
eral Contractors (AGC) gathered at the
softball fields in Webberville on Sat.,
Sept. 20th for a friendly softball tourna-
ment and safety awards program. The
following are the safety award winners
for 2002:

Category |

Austin Commercial
Category Il

Chasco Contracting
Category lll

Martin K. Eby Construction Co.
Category V

Workman Corporation
CategoryVI

Tremur Consulting Contractors

AGC president and CEO Phil Thoden plays catcher as an AGC member readies to swing.

Austin  Chapter AGC also recognized
these Associate Members with safety
awards for 2002:

AAA Mill, Austin Engineering Co., Baker
Drywall, Brit-Tex Plastering, Capital
Excavation, Construction Safety and
Health, D&W Painting, DuPont Floor-
ing Systems, Dynamic Systems, Elk
Electric, James Interior Specialties,
Land Resources & Associates, Larry L.
Reed Electric, Lone Star Paving, Marex
Bros. Systems, Patriot Erectors, Perfor-
mance Contracting, PHI Service Agency,
Simplex Grinnell, Superstructures, Ti-
tus Electrical Contracting, Truform Met-
alservice, Voges Drilling, Young & Pratt,
and YPS.

Texas Roofers Annual Conference
and Trade Show

about 500 members representing
six local chapters arrived in San
Antonio to attend the Roofing Contrac-
tors Association of Texas (RCAT) 28th
Annual Conference and Trade Show.
Construction News caught up with
RCAT’s executive director, Cindi Morin,
bright and early on day two, Wed., Sept.
24th, where she was spearheading the
organization’s annual golf tournament
at Silverhorn Golf Club.
“We kicked things off last night with
a bowling tournament and we’re con-
tinuing with a friendly, 82-player com-
petition today with a morning on the
links.”
The roofer’s annual conference and
trade show featured over eight hours of

For four days in late September,

contractor-specific educational semi-
nars and a two-day exhibition by roof-
ing material manufacturers, distributors
and suppliers at the Henry B. Gonzales
Convention Center.

1st Place: Adam Williams, Rick Seeker
& Randy Mangold.

2nd Place: Billy Smith, Troy Moody &
Ronnie McGlothlin.

3rd Place: Ramon Urreta, Chris Meyer,

Tournament results:

Robert Amar & Scott Heitmeier.

Dead Ass Last: Danny Boes, Tommy Kin-
caid, Marcelino Garcia & Ruben Garcia.
Closest to the Pin: Dan Pitts.

Longest Drive: Allen Mayes.

il

Representing Dallas and Ft. Worth are
John Sutkay, Shelter Distribution, Inc.; Tom
Becerra, ABC Supply; and John Bradbury,

Shelter Distribution, Inc.

Tony Brown (Austin), Austin Roofing Supply;
Don Carrington (Austin), D.R. Kidd Company;
Wes Rice (San Antonio), Atlas Roofing; and
Jim Floyd (Austin), J-MAR Roofing.

San Juan Ramirez (Ft. Worth), Lee Litton
(Dallas), Allen Mayes (Dallas) and
Brock Shugart (Houston), First Assist
Business Services.

® Commercial Road Service
24/7 with approved credit

® Fleet Service
® (ff-Road Equipment
® Tiresin Stock

® Foam Fill Daily

® \lechanical Service
10-Bay Shop
Diesel too!

17061 FM 1325  Round Rock,Tx 78728

www.young-blood.com

512-719-5700
fax 512-719-5793

¢ Excellent location at
East Highway 290 & IH-35

e Competitive rates

¢ Short-term leases

1 * Office & Warehouse space
o & ¥ sead  Office/Warehouse

PYRAMID PROPERTIES, INC. [l

La Costa Corporate Park
6448 East Highway 290

Within minutes of shopping
areas & quality restaurants

For leasing information contact: * Abundant parking

Suzanne Pfeiffer .

512.472.1585

Rates: $13.00 psf
+ electric & janitorial

DellafAart

Specializing in Web Technologies

Construction Industry
Specialists
- Web site development
- Web-based database applications
- Construction site cameras
- Web & Email hosting
- Web site maintenance

Member:

- Associated Builders and Contractors
- North Texas, Central Texas

- South Texas, and Greater Houston

- Independent Electrical Contractors

Call For A Free Estimate

972-712-8532 or 214-334-0303
http://www.dellamark.com
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Hunting
Season
is here!

nd what a season
it should be! Un-
less we've had

too much of a good
thing.

To raise quail and

deer in South Texas,
Macy Ledbetter, manager of Texas Parks
& Wildlife's Daughtrey Wildlife Manage-
ment Area, near Tilden, says “Just add
water.”
God was listening. It started raining
about mid-year last year. The past 16
months have been excellent in many
places. “The 1987 and 1992 years were
the benchmark quail years,” Ledbetter
observed, “but 2003 may surpass them.
It may be the best ever!”

“We did a helicopter count a few
weekends ago and counted 360 coveys
on a 9,000 - acre ranch in Liveoak County.
We flew the same ranch a couple of years
ago and only counted 92 coveys. These
are good size coveys, too — 20-plus birds.
We've had good range conditions and
fewer days of hot weather. It rained dur-
ing the dog days so the birds had it good
- plenty of forbs and insects.”

So what’s the problem? “Well, the
hunters may not be able to get into the
field,” Ledbetter explained. “Some areas
got 16 or 17 inches of rain in mid-Octo-
ber. Roads were closed in the Falfurrias
area.”

Before you step out into the hunting fields,
do you know where your rifle shoots
at various ranges?

This should be a banner year for quail - and rattlesnakes!
Watch your step, as this hunter is doing.

The deer situation is just as good,
and just as bad. “They came through the
winter in good shape due to the good
rains last year, so they had very little
catching up to do,” he said. “They got off
to a great start. We were dry in April, but
outside of that, it's been above average.

An adjustable-legged bipod or shooting
sticks are indispensable for steady
shots at long ranges.

The deer are pig-fat and the antlers look
great - a lot of kickers, stickers and forked
tines. Butit'll be hard for the hunters due
to the lush buffet range conditions.” In
other words, they won't have to travel far
to eat, and vegetation may be so thick
hunters won't be able to see them when
they do.

Reports from the Hill Country are not
quite as glowing, but conditions are ripe
for a good year, there, too -- especially on
places that have been working on get-
ting their numbers and buck-doe ratios
in line.

So, are you ready? Got your snake
leggings out and your rifle sighted-in?
Do you know where your rifle shoots at
100, 200 and 300 yards? And do you
know how far that looks in the field? It
always looks less to me than it does from
the stands in a football stadium.

| picked up a range finder last year,
and have been testing myself at every
opportunity. | got the Nikon Laser 400, a
compact, waterproof model, and have
had trouble keeping it since it gets bor-
rowed a lot. But that’s good. Our other
hunters are getting better at judging
ranges, too.

During antelope season, | saw Pat
Reddell, from Burnet, make an incredibly
long shot. He asked me not to say how
far since it would sound far-stretched.
Reddell was a Marine sharpshooter,
though, and knows how to shoot. He
also carried a range finder in his truck,
and had checked several ranges during
the hunt, although he was just eye-ball-
ing it when the moment of truth came
late that afternoon, after an all-day, 30-
mile stalk of a nice buck by vehicle and
on foot. Reddell also shot from shooting
sticks. If you are not shooting from a
stand with a good rest, they are impera-
tive. Some use bi-pods, and they are nice
if your visibility isnt obstructed by brush,
but shooting sticks can be adjusted to
whatever height you need.

The other thing Pat Reddell does
that distinguishes him from most other
hunters is that he shoots a lot. He admits
to a thousand rounds a year. If you shot
that much, you might be able to hit at
600 yards.

JJ

GOVERNOR'S
HUNTING HERITAGE
SYMPOSIUM

I n Texas, hunting is more than a sport
and management tool - it's a way of
life. Gathering around the campfire to
celebrate the hunt and honor the
game animal is as much a part of the
hunt as squeezing the trigger. It’s a
tradition.

That tradition will rule at the Gov-
ernor’s Symposium on North Ameri-
ca’s Hunting Heritage in Houston on
December 3-6.

The symposium began seven
years ago in Montana, and has grown
every year. Six hundred are expected
to attend this year to help secure the
future of hunting. A hunting accord
created at the 2000 symposium in Ot-
tawa will be presented for ratification
that articulates ethical principles and
the strong cultural and economic ba-
sis of hunting.

Registration is $300 and includes
all meals. For information, visit www.
tpwd.state.tx.us/hunt/heritage/  or
call (512) 389-4979.

JJ

RIVERBED VEHICLE PROHIBITION ENACTED

eginning Jan.

1, motor vehi-
cles may not be
operated in most
Texas riverbeds
unless permitted
by local limited
access plans.

The ban was
passed after land-
owners com-
plained of public
safety and envi-
ronmental abuses
in riverbeds. For
more  informa-
tion, call (800)
792-1112, exten-
sion 4725. JJ

John Jefferson is past president of
the Texas Outdoor Writers Assn.,

and former executive
director of the

Texas Chapter of

The Wildlife Society.

Photos by
John Jefferson.

% Lone Star Materials, Inc.

DRYWALL « METAL STUDS -

INSULATION

ACOUSTICAL  PLASTER e TOOLS » STO
AMES RENTALS ¢ GRAVITY LOCK SYSTEMS

11111 Bluff Bend Drive
P.O. Box 140405
Austin, Texas 78714

(512) 834-8611
rax (512 834-8992

STEVE SCHULTZ GUIDE SERVICE

BAFFIN BAY —— LAGUNA MADRE —- LAND CUT
SPECKLED TROUT —— REDFISH —— FLOUNDER
FISHING AND HUNTING TRIPS

1 = 888 '724 = FI SH (toll-free)

www.baffinbaycharters.com

Texas Parks and Wildlife Licensed

U.S. Coast Guard &
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down here lately, you would definitely

have noticed our extreme high tides.
This has made fishing somewhat difficult
to say the least. Recent rains have also
dumped a considerable amount of fresh
water into our bay system. Extreme high
tides scatter fish over the bay in search of
new structure and bait. Lapping waves
now cover most of the exposed spoil is-
lands and reefs you fished all summer.
We need a change!!!

I f any of you readers have been fishing

The cooler temperatures have al-
ready had an effect on the Laguna Madre,
especially Baffin Bay. During the first few
weeks of October, when temperatures
dropped into the 70’s for several days
and the water started falling out of the
bay, fishing seemed to pick-up. Good
numbers of specks and reds were being
brought in using soft plastics and live
shrimp under rattling corks. This can be
some of the best fishing and most re-
warding for your ice chests. Recently, the
birds have been active around the mouth
of Baffin Bay, particularly in the badlands
and rocky slough areas. On a recent
charter, with a cool north wind blowing,
we encountered several groups of
seagulls working shrimp on the surface
and were able to box above average
numbers of trout.

In the next few months, look for fall-
ing tides and water temperatures to start
fish moving. Redfish will continue to
migrate towards the gulf and around the
jetties in Port “A”. Flounder will make
their annual migration into the bay sys-
tem, and speckled trout will start feeding
up for the winter. These fronts tell the

Winter
Fishing
Strategies

Capt. Steve Schultz
Baffin Bay Charters
baffinbaycharters.com

fish to start storing up food for the up-
coming cold months ahead. This is also
the time of year when the birds start
working over the migration of shrimp out
of the bay system. As | mentioned earlier,
we have already seen some bird activity
around the mouth of Baffin. Some would
say this is their most favorite time of year,
when the cooler temperatures make it
very comfortable for fishing and there
appears to be less pressure on the bay
because of the hunting seasons. Fishing
pressure affects Baffin Bay as much as the
weather sometimes. Best suggestion
now is to key-in on diving birds, seagulls
and terns, hovering over nervous shrimp
skipping across the water.

While working the birds, your best
bet for success is a shrimp tail or shad
body, with an eighth ounce lead head.
Sometimes, you may want to use a heavi-
er head to get the bait past the smaller
trout near the surface. Larger trout to
three pounds are almost always feeding
near the bottom of the area in question.
Another excellent bait is a spoon. Be-
cause it weighs more and the spoon is
larger, the distance to the frenzy birds
can be reduced with a longer cast and
drops quickly to those larger trout. | of-
ten wonder, when the fish are in a feed-
ing frenzy like that, if it really matters
what you throw.

Mike Means of New Braunfels, with Constance Rakin and her son Hunter,
from Seqguin, had plenty of action on a trip to Baffin Bay.

~~EDGAR

MACHINERY CORP.

* Dozers

e Excavators

* Track & Wheel Loaders
e Articulated Trucks

* Motor Graders

* Compaction Equip.

e Water Trucks

¢ Soil Stabilizers

“WE CAN HELP YOU MOVE THE EARTH”

HEAVY EQUIPMENT
RENTING * BUYING « SELLING

AUSTIN
512-251-5603 713-675-2400

www.edgarmachinery.com

HOUSTON

Commercial * Multi-Family  Residential

CABINETS

cabinetandtops@aol.com

COUNTERTOPS

e Custom ® Field Lamination ® |nstallation
e Production ® Post Form e Millwork
e Euro Style ® Solid Surface ® Job Shop
e Store Fixtures ® Wood-Granite ® Finish-Out
e Restaurant Fixtures @ Cultured Marble ® Remodel

SERVICES

Call 512-844-3800 Fax 512-339-6528

Look for birds
working the
area around
the mouth of

Baffin Bay and

Rocky Slough.

This can
produce good
numbers
of trout.

As | said earlier, the fishing pressure
has as much affect on Baffin Bay as the
temperature. During the week, you can
see the difference. Birds will be working
the whole bay, but as soon as the week-
end comes, the activity shuts down quite
a bit. When you spot a flock of birds, es-
pecially up against a shoreline, a trolling
motor can be a big advantage. If you go
plowing in there too fast with your big
engine, the fish will scatter and very few
will be caught.

Use common sense, and stay ap-
proximately one hundred feet upwind of
the diving birds and drift in with the aid
of your trolling motor. | know, sometimes
this can be frustrating because you know
the fish are there and you want to get
there quickly. But | promise, if you motor
right in on top of the birds, the fish will
scatter. Remember, if there are boats al-
ready working the birds, they do have
first right, so be courteous toward those
anglers already fishing. Start looking for
other birds, including smaller numbers of
birds (less than five) working as larger
trout can sometimes be found under
those birds as opposed to thirty to forty
birds working a larger school of trout
where the fish are smaller.

| hope to see y'all on the water and
remember to be courteous to the other
anglers when fishing the birds. Good
luck and good fishing.

Capt. Steve Schultz is sponsored by
Skeeter Boats, Yamaha, Anchor Marine,
Minn-Kota, All-Star Rods, Shimano,
Ocean Waves, Mirr-o-Lure, Gambler,
and Columbia. To reserve your next trip,
call 1-888-724-FISH.

¢ Crushed Stone

Look for our ad in your SBC

at ww.SMARTpages.com

Capitol Aggregates, LTD.

e

Since 1957 a leading provider of quality materials in the Austin area

* Ready Mix Concrete

Southwestern Bell Yellow Pages and

* Hot Mix Asphalt

e Sand & Gravel

550
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Welcomes
your photos and stories.

Bobbie Bowles said, “We're not contractors,
but we sure felt like it by the time it was fin-
ished!”

KC’s has a 20-yard paper target range and a
forest full of 3-D targets on another range. They
carry archery equipment from Bow Tech, Hoyt
USA, Fred Bear, Jennings, Pearson, Parker, and
Golden Eagle. And, anglers, if you've forgotten
something on the way to Lake Travis, they also
have fishing tackle and live bait.

KC's offers bow tuning and arrow construc-
tion. They host tournaments regularly, but shut
down competition during the fall for bow sea-
son.

and Bobbi Bowles, owners of KC's Out-
doors, thought it was time for a change.

They bought land and sent a design to Impact
Steel in San Antonio. The land is located 8 miles
west of 620 on Hwy. 71, just before the Pederana-
les River.

They poured a slab and Impact delivered their
building...in pieces. From this point on, the
Bowles’ became their own contractors. They
erected the structure, roofed it, and finished the
interior themselves.

Through the cold winter, last year, Mark and
Bobbi created a playground for archery and a well-
stocked inventory in their showroom.

After 15 years at their Oak Hill location, Mark

Mark Bowles stands proudly in his 3-D target range.

TCA players head to north Texas

he sun was shining and the birdies were abundant
Tat the Texas Construction Association DFW Golf
Scramble, held at Bridlewood Golf Course in Flow-
er Mound. The tournament was sponsored by the
North Texas Chapter of the American Subcontractors
Association. Brad Neely of Neely-Price Plumbing won
a Ruger Red Label shotgun and a second golfer became
$400 richer having won the cash raffle. According to
tournament officials, the cash winner remains unnamed,
as Texas is a community property state. Other prizes
included a space-age Nike putter contributed by BBS
Leasing.
With a sly grin, tournament organizers jokingly stated
that the tournament results should be tentative while

awaiting results of various performance-enhancing 2nd place went to the team of Bruce Carter,
tests to be returned from a lab in California. Larry Curtis, Dick Herman, and Joe Waldrop.

Those displaying a more delicate touch were
Bob Helm, Sterling King, David Husted
and Kevin Boscamp, having
won the Closest to the Pin contest, and
the Longest Drive competition.

Using a course handicapping system,
Roger Cotton, Fran McCann, Richard Pickren,
and Ken Polk were the 1st place winners.

3rd place winners were Bob Prange, Brad Sammis, Brad Neely of Neely-Price Plumbing won a
Elmer Strieker, and Richard Young. Ruger Red Label shotgun

Commercial & Residential

Foundation Designs

'.' Baker Drywall Structural Designs

27 Years . . . & Building
® Structured for Quality Framing Plans

® Winner of the ABC Eagle Award
“Award of Excellence”

1999 & 2000 Soils Reports

® Specializing in
V' Metal Stud Framing
V. Drywall
V' Acoustical Ceilings
V' Insulation

3600 E. Whitestone Blvd.
Cedar Park, Tx 78613

1-800-684-4517 .
512-260-7600 Consultants & Engineers

Fax 260-7606
www.bakerdrywall.com

Phone (512) 835-7000 www.mlaw-eng.com Fax (512) 835-4975
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Texana Machinery

ment Show kicked off another successful year for
the construction industry on Oct. 7th and 8th at
the Austin Convention Center.

Tonya Clarkson, the AGC Trade Show coordinator
and webmaster, said there was an increase in exhibitors
(130) this year and that about 3,500 visitors attended the
show. “This year was the biggest trade show since it be-
gan 20 years ago,” said Clarkson.

Construction industry companies from all over Texas
and outside the state came to exhibit their latest and
greatest products, services and technologies that help
the construction industry thrive in modern times.

Dale Layne, regional sales manager for Holt Cat,
has been attending the AGC Trade Show for all 20 years.
“These trade shows are put on every year so people can
see the new technology, both for your company and
other companies. The overall value of the trade show to
our customer group is to show them all of this in one
place,” Layne said.

Ben Ward, vice president, DINA Industries, said his
company came to the AGC Trade Show to inform at-
tendees about DINA Industries. “We want to familiarize
people with dust and erosion control and what our
company does, here in Texas, and outside the state.”

David Owen with GeoShack, the Trimble survey
and machine control dealer for Texas, said, “We want to
expose the contractors to the latest technologies, such
as the machine control survey to help them increase
their profits.”

The 20th Annual AGC of Texas Trade and Equip-

AGC Trade Show
celebrates
20 years

HoltCAT ¢

A.R. Walters, RDO Equipment Co., the John Deere
dealer in Austin, pointed at a large tractor and smiled.
“We are here to sell John Deere brand equipment, from
mini excavators all the way up to the 1050 C Dozer, on
display at the show this year,” said Walters.

History buffs could take a trip through time to see
how the construction industry has evolved over the
years. The first-ever Construction History Display al-
lowed attendees and exhibitors to take a look at the
historical equipment, photographs and artifacts. In ad-
dition, informative conferences and seminars through-
out the AGC Trade Show provided education about
construction safety and pavement preservation.

The popular Live and Silent Auction raised $120,000
this year. Proceeds from the auctions will promote voca-
tional education in public schools and maintain the
Chapter’s scholarship program.

Throughout the trade show, everyone kept their
ears open to the featured prize drawings for a chance to
win complimentary hotel accommodations and a lap-
top computer.

On the last day, 1,200 people gathered at the back
of the Austin Convention Center for the fish fry, one of
the favorite events at the trade show. H. Richards Oil
Company cooked all the fish.

Bill O’Leary, the tradeshow chairman and presi-
dent of Prime Material and Supply Corp., was pleased
with how the exhibit booths were set up this year.

“The location of the 10x10 booths in a single corri-
dor made exhibitors happy because they got good ex-
posure on both days,” O'Leary said. “Overall, the 20th
annual trade show went very well and, if we work with
the same format, next year should go just as smooth.”

John King Construction raises the roof

ed Methodist Church and all those associated with
the construction of the church’s new sanctuary.

Representatives from virtually every company in-
volved in the project and members of the congregation
watched as a 60-ton crane from Crocker Crane Rental
hoisted the new steeple into position.

Project manager and Covenant UMC member John
King, said, “The subcontractors seemed to be pleased
when we suggested the steeple be built on the ground.
Safety was our primary concern. We felt like the steeple
lift would be an exciting event for the congregation to
observe and to bless.”

The steeple, fully-constructed, weighs about 18,000
pounds and rises 68 feet above the finished floor. John
King Construction has been on the job for four months,
and it’s scheduled for completion at the end of Febru-
ary.

Key players involved in the project include Brent
Wood, superintendent; Gayle Cipriano, co-building
chair; and John King, co-building chair.

John King is a fortunate man. He said, “In the last
two years, I've been blessed to have built my kids’

Sat., Oct. 18, was a very special day for Covenant Unit-

school, NYOS Charter School, the soccer field where
they play, St. Francis Athletic Field, and now the church,
where my family have been members since 1989.”

Pat Bedynek, of Dennis Steel, lifts Gayle Cipriano,
Co-Building Chair, and Dick West, Covenant UMC Senior
Pastor, to get a better view.

%‘ﬁf&w’@gﬂa‘

North IH-39

s

A 60-ton crane from Crocker Crane Rental lifts the 18,000
pound steeple into position at Covenant UMC.

TXDOT and City of Austin Approved Mix Designs

(512) 238-7611
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Exterior Finishes

Page 15

Subcontractors contribute to curb appeal

This month in FOCUS, Austin Construction News spoke with local contractors who specialize in commercial exterior finishes.
We discussed emerging trends within their respective niches, the ever-increasing challenges they face, and the personal rewards they reap.

Arrowall Company
Bill Morris, Jr.

manufactures and installs high-performance glazed

wall systems, metal panel systems and, most recently,
stone curtainwall systems.  Bill Morris, Jr. was con-
tacted to discuss emerging trends within his industry.
He pointed out one trend that has been perpetuated in
recent years on smaller, two and three-story commer-
cial buildings.

Incorporated in 1976, Arrowall Company designs,

“It's what | call collage facades,” Bill began, “where
the architect details numerous materials on to the exteri-
or envelope, including glazed walls, store front, siding,
metal panels, stone, masonry, steel shapes and more.
Aside from the fact that they are very beautiful, there are
intrinsic challenges because of the mixture of compo-
nents. More care in engineering detailing and installation
has to be taken because the normal approach will not
suffice. | spend a lot of time as a consultant to architects.”

For larger, multiple story high-rises, Bill said the to-
tal glazed envelope is the most cost-competitive exte-
rior finish on the market.

“Because the glazing systems are light, they can be
installed from all floors from the inside, eliminating the
need for scaffolds or staging,” he explained. “The larger
the project, the more the wall is optimized to the re-
quirements, becoming a custom wall designed with no
wasted strength, weight or cost.”

On large commercial projects, Bill is typically in-
volved in the early conceptual phases of design and de-
velopment.

“Very rarely do architectural firms proceed much
beyond the schematic design without bringing some-
body like Arrowall on board. The whole building and its

structure will be designed around the skin, whereas
smaller projects are designed around standard systems.
On large projects the walls are customized, and that has
to be incorporated into the construction documents. To
avoid potential problems with water infiltration, and
subsequent mold issues, architects are being forced to
deal with more detail in order to make sure these proj-
ects are successful.”

Arrowall recently completed a major 33-story proj-
ect in downtown Houston, which from the street ap-
pears to be a large stone building with punch windows.

“In effect,” he continued, “it is an office tower clad
with granite and glass unitized curtainwall systems,
which incorporate the glass, metal and stone in pre-as-
sembled units. Very few companies attempt to do proj-
ects of this nature, and the success steadfastly remains
in the acute product installation methodologies.”

In Bill's opinion, one of the greatest rewards of his
hard work is having the opportunity to drive by a proj-
ect for the rest of his life, knowing that he contributed to
its success.

“Of course,” he concluded, “when customers call me
back the second or third time, for repeat business, | con-
sider their compliment a true measure of our success!”

Bill Smith

Genlyte / Lightolier

years of experience in lighting sales to the table

when he walks through your door. As a manufac-
turer’s representative in lighting, he calls on architects,
engineers, designers, electrical wholesalers, and con-
tractors in the Austin and San Antonio areas.

Bill Smith, of Genlyte and Lightolier, brings 31

Smith assists lighting designers with all types of
scenarios, both interior and exterior, offering sugges-
tions for their specific applications.

He says, “My primary company has a software pro-
gram that | use to show the designers what light levels
they obtain with different arrays, quantities, and types
of fixtures. From that information, it will give them good
analysis criteria, both in lighting as well as economics,
both initially, as well as maintained, with different sys-
tems.”

Smith says distributors and contractors are always
interested in new and updated product information and
in always getting the best value they can for their cus-
tomers.

Smith sees large commercial projects being built at
a greater distance from the roadway to facilitate parking
and drive-up accessibility, creating new issues for light-
ing.

In all types of facilities, Smith has noticed, “More at-
tention being given to security and landscape lighting.
In many ways, the two can be tied together, and with

the automation and lighting control technology avail-
able today, it makes it an economical and doable combi-
nation.”

With emergency lighting, Smith said, “We are see-
ing greater emphasis being put into this area of design,
not only because of safety issues, but also because of
the liability aspect.”

Two projects Smith was recently involved with were
the Vignette Building on South Mopac in Austin and
City Public Service Company in San Antonio. Energy-ef-
ficient lighting or “DALI"” technology was used in both
projects. Smith said, “Local and national codes are re-
quiring more emphasis being put on efficiency in light-
ing, as well as HVAC, windows, screens, and filtering
equipment.”

In conclusion, Smith said, “The technologies will al-
ways be changing, hopefully in a positive manner, and
being on the forefront of that is quite rewarding. But,
meeting and establishing the working relationships and
friendships with the many people in our industry has to
be the most rewarding aspect of this business.”

Specialty Concrete
Randy Rodgers

Blue Heron Designs, a landscape design construc-

tion company, 30 years ago. Within five years, he
ventured into the world of decorative concrete, an in-
dustry that first gained popularity in California and
Florida, when he established Specialty Concrete. To-
day, he operates both companies from one location,
employs a staff of 25 personnel, and performs the bulk
of his work throughout central and south Texas.

“Specialty Concrete is an architectural concrete
construction and installation company,” Randy ex-
plained, “serving the residential and commercial sec-

Local entrepreneur Randy Rodgers established

tors. Our services include colored, stained, stamped,
and textured applications for interior and exterior proj-
ects. Although the majority of our work is in Texas, we
have completed projects throughout the U.S. and in
Mexico, Spain, France and the Caribbean.”

During the evolution of the decorative concrete in-
dustry, architects and designers have begun to realize
that large expanses of white/gray concrete have be-
come passé. Private and public commercial projects
that sustain large volumes of pedestrian traffic have
benefited from the concrete’s color hardening compo-
nents, which achieve a hard and dense surface, resulting
in improved “cleanability” and durability.

Randy said architects frequently rely on his exper-
tise. “Often it's confusing for an architect to determine
exactly what kind of decorative concrete products to
specify and utilize. Fortunately, since we've been around
for a long time, we're called upon to help them deter-
mine the best and most cost-effective methods to
achieve their goals. We've seen a lot of specifications
over the years that were not ‘buildable,’ which is why we
stay in close contact with the architectural community.”

An artist at heart, Randy credits the success of his
decorative concrete business to the talented, technical,
mechanical technicians on his staff. A technical process
mixed with artistic presentation, for the best results
decorative concrete installations are executed with true

craftsmanship.

As the industry’s learning curve continues to spiral
with continuous innovations, Randy has broadened his
reach with another spin-off company, established only
nine months ago.

“l am a partner in Concrete Impressions, LLP, an
Internet company that sells concrete imprinting tools,
texturing tools, colors, sealers, and other products for
the professional subcontracting community. We offer a
selection of new tooling systems, developed by our
own technicians, that broaden the possibilities for
unique applications.”

To his credit, Specialty Concrete designed the inte-
rior concrete for the SBC Center, the new award-win-
ning Cityof San Antonio One-Stop Development Center,
Sunset Station, as well as several large school and col-
lege projects.

“Decorative concrete is having a huge impact in the
public and private construction sector,” he added. “We
have utilized the latest and greatest products and tex-
tures, and can pull from a selection of 3,000 pantone
colors to complete a variety of high-traffic projects.”

In conclusion, Randy said the most rewarding as-
pect of his business is seeing the successful completion
of high profile projects, and watching people actually
study his team’s work.
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Metal roofing comes of age

By Patrick Berridge, Berridge Manufacturing

ore than a century ago, metal
M roofing occupied an important

but rather limited niche in con-
struction. Cathedrals and landmark gov-
ernment buildings were topped with
handcrafted sheets of copper, lead or
zinc, which would last indefinitely. But
this type of roofing was out of reach for
most of the commercial and residential
market.

Over the next fifty or sixty years,
metal roofs grew in number but were
usually relegated to industrial or agricul-
tural markets and were typically unpaint-
ed corrugated galvanized panels, hence
the term “tin roof.”

After World War Il and during the late
sixties and early seventies, however, sev-
eral important innovations would bring
metal roofing to the forefront of institu-
tional, as well as commercial, educational
and residential construction. Some of
these innovations dealt with aesthetics,
while others were concerned with per-
formance, energy conservation and lon-
gevity. The most significant of these de-
velopments were:

Long-Life Color Finishes: A new
polymer coating was introduced which,
for the first time, provided a true twenty-
year warranty against fading, chalking
and peeling. Today, most manufacturers
offer a wide palette of colors, including
premium metallic finishes.

Concealed Fastener Standing
Seam Roof Design: In the mid-seven-
ties, the older corrugated metal roofs,
which were attached with exposed fas-
teners, began to give way to the more
aesthetic standing seam roofs, which are
attached by means of concealed clips
and a more eye-pleasing flat pan design
with raised standing seams spaced
twelve inches or more apart. Not only are
standing seam roofs more attractive,
they also reduce chances of leakage, as
fastening screws are not exposed to the

elements.

Advances in Roll-Forming Produc-
tion Technology: In the early 1900,
metal roofing was hand-formed by tin-
smiths from soft copper or metal sheets,
then soldered or welded in place. By mid-
century, large high-speed factory roll
formers mass were being used to produce
metal roofing and siding panels for ship-
ment to the construction site. Over the
past thirty years, a new generation of
smaller, precision-tolerance portable roll
forming equipment has made it possible
for the roofing contractor to form long,
continuous-length roofing panels at the
job site which do not require end lap
splices and penetrations for splice screws.

High-Strength Aluminum-ZincAl-
loy Coated Steel Material and Fasten-
ers: Today’s metal roofing is formed with
high-strength steel coil with vyield
strengths of 40,000 or 80,000 pounds per
square inch and topped with a zinc or
zinc/aluminum coating to provide de-
cades of protection against rusting or
corrosion. Steel roof panels are secured
to wood, metal decking or metal framing
with high-strength galvanized steel
screws, which enable today’s metal roofs
to withstand high wind loads as well as
resist damage from hail, which afford the
owner lower insurance premiums. Lead-
ing testing laboratories, including Under-
writer’s Laboratory and Factory Mutual,
have done extensive testing of metal
roofing assemblies and have granted rat-
ings for hurricane-force winds for these
roofs. In hurricane-prone areas such as
South Florida, local building code au-
thorities have instituted extremely de-
manding performance criteria and metal
roofing has met these criteria.

A Wide Variety of Metal Panel and
Shingle Designs and Applications: Ar-
chitects and designers can choose from a
virtually unlimited range of designs and
textures, including standing seam panels,
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simulated tile, horizontal Bermuda-style
roofing, shake shingles, turn-of-the-cen-
tury stamped metal shingles, curved bar-
rel vault, domes, tapered metal panels,
batten design and of course, the tradi-
tional corrugated ribbed panels. Most of
these new designs have appeared over
the past fifteen years, and as metal be-
comes more acceptable, new textures and
styles continue to be introduced.

Flexibility of Function: Metal is not
only ideal as a roof covering - it’s color,
texture and maintenance-free perfor-
mance makes it a good choice for archi-
tects as soffiting, siding, trim, equipment
screens, decorative mansards, fascia sys-
tems, interior liner and ceiling panels.
The durability of prefinished metal pan-
els makes it extremely popular for
schools and institutional applications.

Life-Cycle Costing: Asphalt shingle
roofs generally have a lifetime of twelve to
fifteen years, while built-up tar and gravel
flat roofs require frequent maintenance,
tear-off and replacement at regular inter-
vals. Metal roofing, on the other hand, is
truly a “lifetime” roof solution. Add to this
longevity the relative ease with which
metal roofs can be insulated using rigid
insulation board or glass fiber insulation,
and the metal roof has a decisive life-cycle
cost advantage over the life of the roof
versus any other type of roofing.

Metal is Environmentally Friendly,

Express Bank, Round Rock, TX.

“Green” Construction: Steel is recycla-
ble and metal roofing uses from twenty to
fifty percent recycled steel. In addition,
most modern color finishes have high re-
flectivity and emissivity ratings, which re-
duce air conditioning energy costs.

A drive through the suburbs of most
cities provides a quick overview of the
current popularity of metal roofing in the
residential sector. An increasing number
of public and municipal buildings feature
standing seam roofs; school gymnasiums
and arenas flaunt large barrel vault metal
roofs; and offices and shopping centers
display colorful metal mansard facades.
There are churches with graceful domes
and homes with a wide variety of colors
and shapes - simulated tile, standing
seam, metal shake shingles or Bermuda-
style roofs. Metal roofing has indeed
come of age!

Becky Wynne and Patrick Berridge

Brick for Life: Why building with brick improves the quality of life
for building owners and communities

by Glen Duncan, Southwestern Brick Council

quality of life
sounds like a
tall order for a
building prod-
uct. But brick, a
product guar-
anteed to last
for 100 years or
more, is up to
the task. When
used as partof a
solid masonry
system, brick
can reduce health worries associated
with mold and decrease the stress on
those responsible for facility mainte-
nance. All this in addition to creating an
appearance of stability and enduring
beauty, two qualities often sought after
in commercial and public buildings.
Christopher Huckabee, AIA, CEO of
Fort Worth-based Huckabee Inc., has
built a reputation as one of the country’s
preeminent architects of educational fa-
cilities by adhering to the principles of
solid masonry construction, a building
system he learned from his father and
one which he has almost single-handed-
ly revived among those in the education
community here in Texas and beyond.
According to Huckabee, to avoid
mold problems, designers should choose
materials that will be “forgiving” when
moisture enters a building. Although ma-
sonry materials do not counteract mois-
ture problems, they are more forgiving

Improving

Glen Duncan

when buildings leak or plumbing prob-
lems occur. Brick and other masonry
products can be cleaned and dried easily,
and are not destroyed by mold. Hucka-
bee believes that the proper choice of
material for the building envelope - roof
and wall systems — is critical in control-
ling moisture and keeping mold at bay.

He goes on to say that properly de-
signed masonry provides many levels of
protection in real world applications.
Pushing material to perform beyond lim-
its in a “perfect-world” scenario is unreal-
istic. Instead, planners should focus on
designing a building with materials that
can sustain moisture breaches without
catastrophic results.

In addition to reducing mold prob-
lems, buildings constructed with mason-
ry have the advantage of requiring less
annual maintenance. Selecting materials,
such as face brick, concrete block and
other similar materials, allows building
owners and managers to focus limited
maintenance budgets on issues other
than wall repairs and replacement. Ma-
sonry construction can enhance the
health and quality of all our public and
commercial buildings, making it one of
the most environmentally-friendly build-
ing materials around.

Too often when green building stan-
dards are discussed and sustainability is
defined, the actual life of products are
not taken into account. According to
Huckabee, “Sustainability, by definition,
cannot be evaluated unless you consider

the fundamental issue of how long the
materials used can be ‘sustained’ without
repair or replacement. A material which
uses a modest amount of energy and is
highly efficient on a building is still not
‘green’ if it needs to be painted with toxic
products every few years and replaced
every ten. In the case of the nation’s mold
epidemic in schools, untold millions of
dollars are being spent to replace new
buildings which were not built with the
right materials to start with.”

Mansfield High School, designed by
Christopher Huckabee, AlA. (Photo credit:
Paul Chaplo Architectural Photography)

Huckabee’s firm has designed and
built hundreds of solid masonry schools
during its 36-year history, with Mansfield
High School, completed in 2002, a shin-
ing example of the system. The 410,000-
square-foot facility was built on a budget
of $42,608,000. At $104 a square foot, the
solid masonry system is very competitive
with traditional wood or steel stud con-
struction in the budget arena, while pro-
viding all the maintenance, durability
and mold-resistant benefits that come
with a solid masonry and brick system.

Some municipalities have gone so
far as to mandate brick and masonry con-
struction for commercial buildings hop-
ing to reap the performance benefits of
brick while improving the appearance of
the community by upgrading the stan-
dard look of “big box” and other chain
retail establishments. These ordinances
are often part of a city’s building code or
architectural standards document and
are quite common throughout Texas.

Solid masonry, brick-clad construc-
tion is the new standard for our schools
—facilities in which health and other envi-
ronmental concerns are taken very seri-
ously. If such systems can be built within
the same budgets as stud construction,
why not go the extra mile and build with
solid masonry on more of the commer-
cial and public buildings in our commu-
nity? After all, the structures we build to-
day are leaving an architectural legacy -
good or bad - for future generations.
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Deborah E. Cole, TCLP, CCLP
President

for 22 years.

the nation.

Greater Texas has one central office and three satellite
locations to serve areas from Georgetown to San Antonio,
and as far west as Marble Falls.

Water features have become one aspect of landscape
design that has gained increasing popularity in this area.

“Re-circulating water features are a significant part of
landscapes and very much appreciated, although landscape
architects are being very careful to design features that are
environmentally friendly,” Cole said.

The landscape ordinance passed by the City of Austin in
1981 specifically dictates what commercial landscapes can look
like. The quantity of previous cover, number of trees, and areas
of development, are all factors the city ordinance governs.

Greater Texas Landscape Services

n such a beautiful area as Central Texas, a stunning landscape is essential to curb appeal.
Deborah Cole, Greater Texas Landscape Services, has been creating innovative landscapes

Cole knows her greenery, as Greater Texas was listed as one of the top 25 women-owned
businesses in Austin and Landscape Management magazine listed them as one of the top 100 in

“The landscape ordinance has been a very good mea-
sure,” Cole added. “It has prevented Austin from becoming a
sea of asphalt and concrete.”

One of Greater Texas Landscape’s most recent projects
was at The Crossings, a wellness center in northwest Travis
County. Along with landscape architect, Kyle Feddelke,
Greater Texas completed the job on a very short time-line,
just before the grand opening.

Cole said the most rewarding aspect of working in her
industry is, “definitely, the people. | am privileged to know
some very special clients and I'm grateful to have the best
employees in Austin.”

Calypso Restorations, LLC

in Austin, started his business in 1999. His company
specializes in the historic restoration of commercial and
residential structures.

With business territory mainly in Austin, sometimes Ca-
lypso Restorations will work within a fifty-mile radius of Aus-
tin or if a project is interesting or unusual they consider going
further.

According to Halladay, his company tries to retain the
historic flavor of the buildings by utilizing materials and fin-
ishes that are similar to the original.

“Virtually all the exterior finishes we use are very tradi-
tional. On wood exteriors, we apply either oil-based or
acrylic finish and on masonry finishes we gently clean the
surface so that the original, aged patina of the mortar and ei-
ther the rock or brick is retained,” Halladay said.

A few years ago, the move of the Castleman-Bull house

Steve Halladay, the owner of Calypso Restorations LLC

from the grounds of St. David’s Church to Red River was a
project well remembered by Halladay.

“The preparation and move of this 120 year-old brick
structure was amazing. The brittle building weighed in ex-
cess of three hundred tons,” said Halladay.

More recently, his company completed the restoration of
a hundred year-old building in the University of Texas area.

“The structural challenge involved making a former ceil-
ing into a load-bearing floor. Usually this requires an engi-
neer and a major amount of work. This building had many
new coats of paint over the years. We scraped down to the
original finish and used this color for the new finish.

The field of construction is rewarding for Halladay. He
said when a restoration project is completed, contractors have
a high degree of pride in the work they collaborated on.

“Personally, my business allows me to combine my pas-
sions for history and construction,” Halladay said.

Next
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MGPT ... sound familiar?

Technology earns award for Brath

tional reinforcing.

hen Mark Gosney
Wmoved to Austin in
1983, he had no idea
that he'd start a business, sell it,
and start another. The name of
the new company is MGPT, Inc.
MGPT supplies, installs, and
stresses post-tension cable. They
{ also supply and install conven-
Gosney has
been in this trade for 20 years.
In 1985 there were five post-
tension suppliers in Austin, but
by the middle of 1986, they were

n Oct. 16, Brath Gen-
eral Contractors
was awarded the

Gold Vision Award by Con-
structech Magazine, for the
use of technology to im-
prove their business prac-
tices. The Constructech Vi-
sion Awards honor compa-
nies that have realized the
advantages of applying
modern technologies to
their everyday business.
“The winners of this

all gone. When the company
Gosney was with announced
their intentions to leave the Aus-
tin market, he jumped into action
and founded MGPT.

In 1988, he incorporated and changed the name to Cable Systems,
Inc. Gosney was so successful, that by 1994, he was approached to sell
the business and stay on to work for the new company. Five months
ago, they parted ways and Gosney says, “I'm on my own again.”

Rising from the ashes, MGPT was reborn. They operate a yard in
Buda that has wire mesh, poly, redwood, nails, and form material. He
works jobs within a 70 mile radius of that location.

His location, in Buda is significant to Gosney. He says, “I see the
growth of the IH-35 corridor as one of the best opportunities for the
future.”

Currently MGPT is working on some single-family home jobs, but
he has the capability to do multifamily and light commercial.

Being a supplier and installer, MGPT is diverse and Gosney's experi-
ence in the industry will surely serve him well.

Entrepreeur, Mark Gosney at
MGPT’s yard in Buda.

year's awards are a testa- (i
ment to the talent it takes to
be successful in the con-
struction industry. These
leading edge companies
have made significant in-
vestments in the latest tech-
nology tools available and
the benefits they have received are visible,” said Peggy Smedley, editorial director and pub-
lisher for Constructech.

Brath’s mission is to know everyday if each of their projects have accomplished the tasks
necessary to achieve the scheduled completion date. Brath implemented a unique schedule
management program that has helped them accomplish this mission.  They use Time Saver
Technologies' Project Assistant software.

By starting out with Time Saver’s Project Schedule, Brath has been able to reduce the
amount of time it takes them to produce a detailed and accurate project schedule.

Michael Smith, with Brath said, “The use of Time Saver’s schedule management program
has allowed us to take control of our project’s finish date each day. Subcontractors, owners, and
the design teams realize this and are able to rely on us to complete projects on or ahead of
schedule, which has greatly increased our competitiveness in the market place.”
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Live Bottoms
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Helping to Build Texas

SINGCE 1933

Texas was built by men and women of innovation, vision and dedication.
In 1904 —from these same humble beginnings — Benjamin Holt built a tractor
he named the “Caterpillar”” This began a tradition of quality and customer
service that has been continuous throughout four generations.

At HOLT CAT®we've been providing quality Caterpillar products and service in Texas for over
seventy years. Although our company has grown, our employees still exhibit that same
pioneer spirit and down-to-earth dedication of those men and women who built Texas.

We stand ready to earn your business.
HOLT Your Caterpillar® Dealer from
® the Red River to the Rio Grande!

(512) 282-2011 » 9601 SOUTH IH 35 » AUSTIN, TX 78767
www.holtcat.com

© 2003 HOLT CAT. ALL RIGHTS RESERVED.

ARCHITECTURAL ACCESSIBILITY IN TEXAS

FOCUS ON ACCESSIBILITY LAWS & STANDARDS

The Texas Accessibility Standards (TAS)
ARCHITECTURAL BARRIERS
Texas Civil Statutes, Article 9102
ACCESSIBLE PARKING

TAS 4.6 Parking and Passenger Loading Zones

Accessible parking and passenger loading zones require aisles alongside parking and
pull-up spaces so that persons using mobility aids can transfer and maneuver to and
from vehicles. Wider aisles are necessary to accommodate vans equipped with lifts,
which are often mounted on the side but sometimes the back. Accessibility also in-
cludes the appropriate designation and location of spaces and passenger loading
zones, their connection to an accessible route, and vertical circulation for vans.

TAS 4.3.2(5) Vehicle Hazards

Accessible routes must be located so that users are not required to wheel or walk
behind parked vehicles (except the one they operate or in which they are a passen-
ger) or in traffic lanes.

TAS 4.6.2 Accessible Parking Locations

Accessible parking spaces serving a particular building must be located on the short-
est accessible route of travel from adjacent parking to an accessible entrance. In
buildings with multiple accessible entrances with adjacent parking, accessible parking
spaces must be dispersed and located closest to the accessible entrances.

TAS 4.6.3-“Van Accessible” Parking Spaces

The increasing use of vans with side-mounted lifts or ramps by persons with disabili-
ties has necessitated some revisions in specifications for parking spaces and adjacent
access aisles. The typical accessible parking space is 96” wide with an adjacent 60"
access aisle. However, this aisle does not permit lifts or ramps to be deployed and still
leave room for a person using a wheelchair or other mobility aid to exit the lift plat-
form or ramp.

In tests conducted with actual lift/van/wheelchair combinations, (under a U.S. Access
Board- sponsored accessible parking project) researchers found that a space and aisle
totaling almost 204" wide was needed to deploy a lift and exit conveniently. The “van
accessible” parking space required by the TAS provides a 96” wide space with a 96"
wide adjacent access aisle which is just wide enough to maneuver and exit from a side
mounted lift. If a 96" wide access aisle is placed between two spaces, two “van acces-
sible” spaces are created. TAS requires that one in every eight accessible spaces, but
not less than one, must be “van accessible”. Vehicle parking spaces and access aisles
must be level with surface slopes not exceeding 1:50 (2%) in all directions.
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The method and color of marking an access aisle is not specified in TAS. However,
since van access aisles are required to be as wide as the accessible parking space, it is
important that they be clearly marked. Bollards or other barriers can help prevent
misuse of the aisle provided that they do not obstruct the access aisle or required con-
necting accessible route. If used, bollards must be placed at the boundary of the ac-
cess aisle so they do not prevent the deployment of wheelchair lifts or the use of mo-
bility aids.

TAS 4.6.4 Signage

Signs designating parking places for persons with disabilities can be seen from a
driver’s seat if the signs are mounted high enough above the paving and located at
the front of an accessible parking space. TAS 4.6.4(1) requires characters and symbols
on accessible parking signage to be located 60” minimum above the ground, floor,
or paving surface so they cannot be obscured by a vehicle parked in the space.

Robert Buck, AlA, has provided architectural accessibility plan reviews/inspections for over
4035 projects in 18 states. He is a Texas Department of Licensing & Regulation Registered
Accessibility Specialist (RAS); consultant to the U. S. Department of Justice-Housing and
Civil Enforcement Section; and Fair Housing consultant for the City of Austin. 13438 Ban-
dera Road, #104, Helotes, TX 78023 (210-695-5326)
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continued from Page 1 - Architectural Habitat redefines spaces, images

Cannaday says Architectural Habitat
has always held a stronghold in tenant
improvement work, though the company
does do ground-up commercial con-
struction, commercial remodeling and
construction management.

“A majority of our work has been in
the private sector, but in the last two or
three years we have done more work in
the public sector. A few of our larger cli-
ents include Travis County, The University
of Texas at Austin, Capital Metro and ren-
ovations of several federal courtrooms.”

This is from a company, Cannaday
says, that has never paid an OSHA fine
nor had an injury on a job.

“In all, we have done about 2.5 to 3
million square feet of interior construc-
tion in Austin since the company started,”
said Cannaday. “l have two project man-
agers, Mike Baker and Mike Waag, each
having more than 20 years of experience
in the industry outside of Architectural
Habitat.”

Cannaday’s husband has also be-
come recently involved with the compa-
ny and handles maintenance projects for
the University of Texas and several prop-
erty management companies around
town. Cannaday says this is a new area of
work for Architectural Habitat, due to
continuing requests.

This summer, Cannaday says her firm
worked on building the first two of five
phases of a new and much anticipated
project for Travis County, the Travis Coun-
ty Tax Office and County Clerk’s Office.

Cannaday worked with Nisha Bawe-
ja, EIT, Travis County project manager
and architect, to design and construct
80,000-sf of the new offices at 5501 Air-
port Blvd. Baweja said the county decid-
ed to find a new facility because it want-
ed to consolidate all of its departments
into one location that it owned.

“The new location also provides con-
venience and ease for customers who
now only have one building to go to that

is more centrally located,” said Baweja. “I
have worked with Jan Cannaday before
on other county projects and was
pleased to have the chance to do so
again on this project. Travis County has a
two-year contract with Architectural
Habitat for construction and renovation
services.”

Construction on the new Travis
County Tax Office began in late summer
and was complete by the end of Sept.
Work to the Travis County Clerk’s office
began in Sept., and was finished ahead of
schedule at the end of Oct.

The project’s budget for construction
is $3.2 million for all five phases. Upon
completion, the building will house ap-
proximately 241 employees in 104,000-sf
of space.

The remaining Travis County depart-
ments will move to the new location as
the last three phases of the renovation
are complete. The other departments in-
clude the Domestic Relations Office, the

Travis County Print Shop and Imaging
department and the Community Educa-
tion Services department. Baweja said
the expected completion date for the
entire project is Aug. 2005.

“The new location will offer free
parking as opposed to meter parking
downtown,” said Baweja. We will have a
four-lane drive-through for the tax of-
fice, as opposed to the two vehicle lanes
and no drive up window at our former
location. As well, the new location offers
the added feature for people to pick up
their license plates.”

Subcontractors who worked on
phase one and two include: Baker Dry-
wall, Global Electric, TDIndustries, Co-
burn and Company, Lone Star Carpets,
Austin Acoustical Materials, Hull Sup-
ply, Morris Glass, K&J Woodworks, A&R
Demolition and Western States Fire Pro-
tection.

continued from Page 1- Accurate Disposal can’t contain their enthusiasm!

Since Sept. 2, Accurate Disposal has
placed over 350 containers at businesses
and construction sites. On either a call-
in or scheduled basis, they provide
dumpsters and then haul the boxes to a
certified landfill.

For roll-offs, Accurate Disposal has
three different sizes available: 20-cubic
yard, 30-cubic yard, and 40-cubic yard.

Commercial customers are offered
front loading containers ranging in size
from 2-cubic yard to 10-cubic yard. Pick-
ups for these containers can be sched-
uled anywhere from every other week to
6 days a week.

Gerry Rieger assures, "All services are
provided with a firm commitment to be-
ing fully insured with our trucks and driv-
ers. If insurance requirements, such as
Worker's Compensation, are a question
on a jobsite, a contractor can be provided
proof of any type of coverage that they
require.”

Currently, Accurate Disposal’s roll-
off services are provided as far north as
Walburg, as far south as San Marcos, as
far east as Bastrop, as far west as Bee
Caves, and all points in between.

As the company grows, it plans to

ARA raises funds on
the golf course

ustin Remodelers Association
A held their 1st annual Golf Tourna-

ment on October 8th, at Jimmy
Clay golf course. The tournament kicked
off at 1:30 pm.

The ARA came up with the idea to
have a golf tournament because they
wanted to fortify its fundraising efforts
within the association.

Dolores Davis, the Vice President of
the ARA and General Manager and Proj-
ect Manager of CG&S Design-Build, said
the tournament was a kickoff event to
have the tournament every year.

“We wanted to create something the
Austin Remodeling Association could do
that was fun and bring all the different
remodelers and vendors together,” said
Davis.

“There were 12 teams with four play-
ers each. Our goal was to have 18 teams
on each hole and do a shotgun start. We
are short this year by 6 teams so that is
something to work towards next year.”

Wanda Poe, the ARA Executive Di-
rector and the owner of Marketing Doc-
tor, emphasized the importance of net-
working at the event.

“When everyone gets together to play
golf, they get to know one another. The
exposure of the suppliers in the tourna-

L-R: First place team: Mike Konderia,
Stewart Polvado and Dennis Jordan

ment is a crucial way to get their products
and services to our members,” said Poe.

“The 1st annual golf tournament will
raise funds that will stay within the orga-
nization to benefit education and com-
munity services.”

The first place team included Mike
Konderia, Stewart Polvado and Dennis
Jordan.

diversify into specialty-type hauls and

residential contracts for municipalities.
On the outlook for their future, Rieg-

er says, “State-of-the-art equipment and

SENCO

i Fastening Syslems

209 E. Ben White
442-2997 442-2767

for decking,
floor sheathing,

underlayment &
cement board

Extension Screwdriver

* Drives screws from 1-1/4"- 37,
#G - 78 shanks

* Corded power delivers 3,300 rpm with
50 in-Ib of torque

# Dne-year warranty

¢ Includes reverse switch to back out driven
screws; rugged hard case; lwo spare bits;
wrenches; and spare non-slip pads

CONSTRUCTION SPECIALTIES

Locally Owned and Operated "Your SENCO Headquarters in Central Texas"

the best employees in the industry will
assure Accurate Disposal’s customers
that they are getting the biggest bang for
their buck.”

DuraSpin™ ps300-Ac

Emded Eﬂ!mmn‘ Screwdriver

406 W. Braker Ln.
836-2396 836-2944

Authorized Dealer

Over 50 Attachments Including

BOBCAT OF AUSTIN

Quality Equipment Company
i 16336 IH-35 North
Austin, TX 78728

(512) 251-3415

Featuring tough, dependable Bobcat Equipment

Parts * Service * Sales * Rentals with Purchase Options

+ Hydraulic Breakers « Landscape Rakes * Augers
« Grapples and Forks * Backhoes * Planers

T Now offermg the new
Toolcat Utility Work Machine

Bohcat.

Equipment

www.bobcat.com
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CONSTRUCTION * ENGINEERING
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= TIEBACKS
= SOIL NAILS
= ROCK BOLTS

®
Craig Olden, Inc.
Olden Professional Services, LP

Earth Retention Specialists
for Over 25 Years

Dallas, TX 972/294-500 = 1-800-442-4667
www.oldeninc.com

PDCA T?iuncff”‘éi
the Paint-

ing & Decorating Contractors of Ameri-
ca (PDCA) held its annual convention in
Mesquite, TX and elected new officers.

The 2003-2004 Texas Council PDCA
officers are: Immediate Past President
James Pearson, Pearson Paint Shop,
Inc., (Waco); President Gerry Pugil, TE-
KO Contractors, Inc. (Houston); Vice
President Doug Harms, Electro Paint-
ers, Inc., (Dallas); and Secretary/ Treasur-
er Jason Schnurr, Schnurr, Inc., (Austin).
The council’'s new executive director is
Richard Bruns.

RounNnD-UP

Bury+Partners is pleased to announce
these additions to their Austin office:

ark Thomas Burson, P.E. joins the

firm as a senior project manager
with over 20 years of experience in a
broad range of civil engineering disci-
plines. Burson graduated from the Uni-
versity of Texas with a Bachelor of Sci-
ence in Civil Engineering.

Kelly Barney joins the firm as Engi-
neer-In-Training with a background
in design and development of public
works and land development projects.
Barney graduated from Rose-Hulman In-
stitute of Technology in Terra Haute, Indi-
ana, with her Bachelor of Science in Civil
Engineering.

harles E. Fowler, P.E. joins the firm

as a senior project manager with over
10 years of experience in a broad range
of civil engineering disciplines. Fowler
graduated from the Texas A&M Universi-
ty with a Bachelors of Science in Civil En-
gineering.

enjamin Gammie joins the firm as an

Engineer-In-Training. Gammie grad-
uated from Ohio Northern University
with a Bachelor of Science in Civil Engi-
neering.

ark Carter
has joined the
National  Associa-

tion for the Self-
Employed as a field
insurance agent,
focusing on business
and personal benefits,
including medicaland
life insurance, for the self-employed and
small business owners. Mark brings 32
years of construction-related experience
and knowledge to this position.

haron Vik joined

the Larry Nelson
Company as the proj-
ect administrative as-
sistant.  Vik brings
three years of con- L :
struction administra- III {
tion experience from
the subcontracting world to the company.

John R. (Bob) Frit-
sch, Jr. recently
joined the Larry Nel-
son Company as Esti-
mator. His responsi-
bilities include all of
the estimating and he
is also involved in
business procure-
ment and development. Fritsch has prior
experience as a Senior Estimator at the
Weitz Company, Colorado Division.

Engineering Consulting Services, Ltd.,
is pleased to announce:

Reinold M. Von Fange, P.E., has
joined ECS, Ltd. as Geotechnical De-
partment Manager.
and
aniel L. Franklin, Jr., P.E., has joined
ECS, Ltd., as Vice President/Principal
Engineer.

3D/l is pleased to announce the
following promotions:

indsay Rose has

been  promoted
to associate. Rose has
worked at the firm
for two years as an
architectural designer
and construction ad-
ministrator. Rose also
performs marketing,
human resources and
accounting services. 3D/ says Rose has
helped develop a strong relationship with
one of the office’s most important clients,
the University of Texas System.Rose also is
an Austin native who remains involved in
her community by designing homes and
landscape plans for Habitat for Humanity.

aniel Alexander

has been pro-
moted to senior vice
president.Alexander
has worked for the
company since Janu-
ary 2000, and he
opened the Austin of-
fice in 2001. He man-
ages higher education, K-12 and institu-
tion projects. Throughout his career, he
has worked for 33 colleges and university
projects including student/faculty hous-
ing, recreation facilities, student unions
and academic buildings.

aul Brown has

been promoted to
senior vice president.
Brown has worked
with the company
since February 2003 as
the project definition
practice leader. His re-
sponsibilities include
programming, aesthetic definition, design
guidelines, master plan integration, proj-
ect process and delivery strategies. By us-
ing pre-construction services, Brown
helps to create a clear understanding in
the beginning stages of the process.

Susman Tisdale Gayle is pleased
to announce the following
additions and promotions:

Timothy Pellowski, AIA, has been
promoted to the position of principal
and shareholder. During his nine years
with the firm, Pellowski has been respon-
sible for projects such as National Instru-
ments headquarters, the Truchard De-
sign Center, the Gateway Courtyard
Retail/Office Building and the ACES
Building on the Univ. of Texas at Austin
Campus. Pellowski also is director of an
architectural studio of the firm where he
is responsible for project oversight and
creative direction.

Bobby Zamen has been promoted to
the position of principal and share-
holder. During his six years with the firm,
Zamen has managed the firm's financial
and administrative functions. Zamen'’s
expertise lies in the areas of finance, hu-
man resources, facilities management
and strategic business planning. His key
responsibilities include project account-
ing, contracts, budgeting and financial
analysis and reporting.

Kevin Blackburn has been promoted
to the position of principal and share-
holder. During his six years as director of
marketing for the firm, Blackburn has
been responsible for both coordinating
new business development and enhanc-
ing overall public relations for the firm.

ollyanna Little,

R.1.D. recently
joined the firm ass an
interior designer. Lit-
tle received her Inte-
rior Design degree
from the Univ. of Tex-
as at Austin. She is
currently working on the Texas Culinary
Academy, CCI TRIAD and other corporate
projects in Austin. Little has prior experi-
ence designing senior living and hospi-
tality projects in Japan and she has also
worked on Samsung, Intel and Texas
A&M University projects.

elly Halls, AIA

has joinedthe firm
as Director of Health-
care Design. Prior to
his new position, Kelly
was responsible for
the design of major
additions and renova-
tions at St. David’s Hospital and numer-
ous other hospitals throughout Western
United States. Kelly attended the Univ. of
Utah and has practiced architecture since
1978.
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AGC - Ban Antonio Chapler - San Antonio
AGC - South Texas Chapter - Conpus Christl
AGC - Central Texas Chapler - Waco

ABC - Cenlral Texas Chapter - Auslin

ABC - Coaslal Bend Chapter - Corpus Christi
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ASA - Rio Grande Valley - Harlingen
ASA - Austin
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HCA - South Texas Chapter - Conpus Chrisli

BYCA - Brazos Valley Contraciors Association
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Contact Your Local Association to find out how to Get Online with the Most Complete Plansroom Available
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There’s gold
at end of

RCAT’s
rainbow

he Roofing Contractors Asso-
Tciation of Texas (RCAT), a

statewide trade association of
roofing and waterproofing contrac-
tors, sold 300 raffle tickets, at $100 a
pop, to raise funds benefiting the
Annie Born Memorial Scholarship.

A pot of gold, specifically
$15,000 in gold coins, awaited the
fortunate ticket holder. Two men
purchased the winning ticket drawn
on Sept. 30th at the Palmer Events
Center in Austin! Congratulations to
RCAT member Kenneth Kozlovsky,
Bent Tree Roofing, Garland, TX, and
his buddy, Taylor Maliska.

The Annie Born Memorial Schol-
arship awards two scholarships an-
nually.
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ASSOCIATION NEWS

ABC

Nov. 1,8,15,22,29: The Central Texas Associated Build-
ers and Contractors will hold their Defensive Driving
classes at the ABC office from 9 am until 3:30 pm.

Nov. 5: Membership Committee meeting beginning at
11:30 am at the ABC office.

Nov. 10: Safety Committee meeting beginning at 11:30
am at the ABC office.

Nov. 11: Education & Apprenticeship Committee meet-
ing beginning at 11:30 am at the ABC office.

Nov. 13: Excellence in Construction Award Banquet at
the DoubleTree Hotel.

Nov. 14: ESO class from 8 am until noon at the ABC of-
fice.

Nov. 24: PR Committee meeting beginning at 11:30 am
at the ABC office.

Nov. 26-28: ABC office will be closed.

Dec. 11: Christmas party.

For more information call 512-719-5263.

ACEA

Nov. 13: The Austin Contractors and Engineers Associa-
tion will hold its membership luncheon at the County
Line On The Hill. Non-members are welcome.

Nov. 19: Political Affairs committee meeting beginning
at 11:30 am at the ACEA office.

Nov. 19: Regulatory Oversight committee meeting be-
ginning at noon at the ACEA office.

For more information call 512-836-3140.

AGC

Nov. 3: The Austin Chapter of Associated General Con-
tractors will hold its Education Committee meeting be-
ginning at 11:30 am at the AGC office.

Nov. 5: There will be an open discussion with AGC of
America and the U.S. Environmental Protection Agency
about ‘The Construction Industry & Environmental Reg-
ulation’. The discussion is from 9 am until 10:30 am at
the AGC office.

Nov. 11: Safety Committee meeting beginning at 11:30
am at the AGC office.

Nov. 12: Activities Committee meeting beginning at 11:
30 am at the AGC office.

Dec. 1-3: Supervisory Training Program-Unit 2; Oral &
Written Communication class held at the office of Con-
struction Safety and Health.

Dec. 4: AGC Holiday Party at the Austin Club down-
town.

For more information call 512-442-7887.

Nov. 4: The American Institute of Architects Austin
Chapter will hold its Executive Committee meeting be-
ginning at 11:30 am at the AIA office.

Nov. 10: There will be a lecture and reception at the UT
School of Architecture sponsored by the AIA. Time and
room still to be announced.

Nov. 14: There will be a Wilsonart International and
Engrave Detail Tour in Temple, TX from 8:30 am until 4:
30 pm. The cost is $15 per person, which includes trans-
portation, a light breakfast and lunch.

Nov. 21-22: TSA Grassroots.

Nov. 27-28: The AIA office will be closed.

Dec. 4: AlA Awards Gala at the Omni Hotel Downtown
beginning at 7 pm.

For more information call 512-452-4332.

APHCC

The Associated Plumbing-Heating-Cooling Contractors
of Texas offers several classes and events in Austin.
Members and non-members are welcome.

Nov. 15 & 22: Plumbers Professional Continuing Educa-
tion at the Four Points Hotel at 7800 N. IH-35. Check-in
timeis 7:45 am.

Dec. 6: Plumbers Professional Continuing Education at
the Four Points Hotel at 7800 N. IH-35. Check-in time is
7:45 am.

For more information call David Palacio, education direc-
tor, at 1-800-831-9313 or email at dpal@phcc-tx-org.

Nov. 1-2: The Austin Remodelers Association will host
“Let’s Get Cookin” trade show.

Nov. 8: Garage Sale.

Nov. 13: Board of Director’s meeting at Nuevo Leon’s.
Nov. 20: Annual General Membership meeting.

For more information call 512-708-0637.

TSA

Nov. 21-22: The Texas Society of Architects will hold its
Grass Roots at the Lakeway Inn Conference Resort in
Austin. For more information call 512-478-7386.

Industry alert: ACQ treated lumber

use of treated lumber and fasteners used in such

wood. On Mar. 17 of this year, the EPA granted the
voluntary cancellation and use termination requests af-
fecting virtually all residential uses of chromated copper
arsenate (CCA) treated wood.

Under this action, affected CCA products cannot be
used after Dec. 30, 2003 to treat lumber intended for use
in most residential applications, including: play struc-
tures, decks, picnic tables, landscape timbers, residen-
tial fencing, patios, walkways and boardwalks.

While this action is intended to reduce the potential
exposure risk to arsenic, a known human carcinogen,
there are other factors for the construction industry to
consider.

The replacement treatment process is called alka-
line copper quaternary (ACQ). ACQ has proven to have
corrosive effects on fasteners. While effective as a wood
preserver, these chemicals accelerate corrosion with
carbon steel-based products and traditional zinc galva-

An EPA action will result in major changes in the

nizing. What this means is that standard bright or elec-
tro-galvanized products will not work in ACQ-treated
lumber. Hot-dipped galvanized, stainless steel, and
other specialty-coated products are the only coated
fasteners that meet specifications for ACQ applications.
Note: Hot-dipped galvanized fasteners do meet the
minimum requirements, but have tested poorly in the
new lumber.

ACQ lumber may create problems for many build-
ers, lumberyards and manufacturers. Keep in mind, this
is a structural situation, not one of aesthetics. Streaking
fences and rusty nail heads are not the issue with ACQ.
Test data indicates complete failure of some fasteners in
as little as 60 days. Base plates, stairs, or elevated decks
create serious problems.

Some test numbers show that in the laboratory,
ACQ corrodes steel about 4 times faster than CCA does,
and removes galvanizing coatings twice as fast. In fact,
one lab report found that ACQ-treated wood attacked
galvanized metal slightly faster than CCA corroded the

mild steel used for ordinary nails.

Fastener manufacturers have already jumped into
action to help their customers deal with problems asso-
ciated with the ACQ lumber.

Steve Burton, of Southern Fastening Systems, said,
“PT2000 coated fasteners are EPA compliant and stand
up to the corrosiveness of ACQ-treated lumber. Though
more expensive than standard hot-dipped galvanized
fasteners, PT2000-coated fasteners are substantially
lower priced than stainless steel.”

Burton added, “Over the last year, Southern Fasten-
ing Systems, our sister companies, and Plating Technol-
ogy Co. have spent thousands of dollars to develop, test,
and bring PT2000 ACQ and Copper Azoles resistant
coating to the market. We are currently working with
other well recognized fastener manufacturers and re-
lated businesses to license our technology to them.”

Wood treaters are hustling to reduce the corrosive-
ness of their formulas. ACQ uses chlorine in the salt so-
lution, used to carry the active ingredients. This process
may be replaced with a less corrosive carbonate mix.

Future builders

Valle, were introduced to the construction industry

in a fun and unique way. For 10 years ,the Austin
Chapter of the National Association of Women in Con-
struction have been visiting this school to expand the
minds of their students with the Block Kids Program.

Fifth grade students at Hillcrest Elementary, in Del

The students are given legos, a piece of foil, a string
and a small rock. With these materials, the students are
set loose to build and create anything they desire. After
‘construction,’ 17 judges consisting of NAWIC members
and friends choose the top three winners of every class
who received a goodie tool bag filled with a do-it-your-
self bird feeder kit, hammer screwdrivers and safety
goggles. First place in each class was reviewed, and an
overall winner was chosen. This year, the winning proj-
ect was a castle and catapult that actually worked. The
winner received a $100 savings bond and will compete
in a regional competition.

“It was a wonderful expe-

Subs and suppliers rub elbows

rience to be able to see the
young imaginations at
work,” said Block Kids Com-
mittee Chair Ruby Maples.

“We greatly appreciate the

ho can turn down
a buffet dinner,
drinks, and hours

of networking . . . indoors?
Members of the Central
Texas Chapter Associated
Builders and Contractors
(ABC) sure couldn’'t on
Tues., Sept. 16, at the Dou-
ble-tree Hotel in north Aus-
tin.

Approximately 50 or
more area subcontractors
and suppliers lined the
main ballroom with booths.
This helped promote and
educate attendees about
the displayers latest servic-
es and products.

L-R: Reggie Nisbett, owner >
of Greater Texas Water Co. and
Chuck Simpson of Austin Sales
and Scaffolds.

sponsors, judges and Hill-
crest Elementary for their
support. The children all

Block Kids judges

worked very hard and the judges had a difficult time
narrowing down the winners as all of the projects were
unique.”

While roll off trucks and boxes may look the same,
our service and rates set us apart from the competition.

CALL US TODAY
(512) 282-3508

S |

(512) 280-3863

Toll Free 1-866-282-3508
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masoninr , iNc.

Concrete Masonry Homes

Specializing in Quality Masonry Projects
Light Commercial Custom Residential

Glass Block
Brick, Block, Stone
Concrete Masonry Homes

Business Card Exchange

Off: (512) 515-0948 Fax: (512) 515-7854

M. B. BENDER CO,, INC.

Bob Bender
(325) 388-6012

Fax (325) 388-2852 P.O. Box 90
Mobile (512) 755-5020 2247 RR 1431
bender @tstar.net Kingsland, TX 78639

Call M.B. Bender Co., Inc. for all
your Excavation and Utility needs

HOWELL CRANE & RIGGING, INC.
AUDIE HOWELL

Vice President

PHONE (210) 661-8285
FAX (210) 661-7683
MOBILE (210) 862-5301
1-800-438-9814
HOME (210) 649-3726
email: howellcrane @cs.com
24-HOUR SERVICE
CRANES 15 TO 500 TON
P.O. BOX 200576
SAN ANTONIO, TEXAS 78220

#1in

ver 300 customers, team mem-
Obers, suppliers, and their families
attended Titus Electric’s 7th an-
nual Total Quality Commitment celebra-
tion on Fri., Oct. 10.
Festivities ran from 6-10 pm at Titus’
shop and offices at 615 W. Yager Lane.
Pok E Joe's BBQ catered the event,
serving fajitas with the works, ham, and
turkey. The Chippery provided cookies.
Thirst was quenched with margaritas,
Dos Equis, sodas and snow cones.
Good-natured competition won
prizes for many guests who participated
in activities including: horse shoes, wash-
ers, soccer shoot, golf putt, slot machine,
glow-in-the-dark hula hoops, and re-
mote control 4-wheel drive monster
truck races. Over 50 Team Titus hats and

Great door prizes included
an electrician’s tool set and
$100 Academy gift certificate
from Wesco, Klein ratcheting
cable cutters from Dealers
Electrical Supply, and a black
leather, custom-embroidered
jacket from Team Titus.

A noteworthy side attrac-
tion was an original Thomas
Edison light bulb that Ty Run-
yan, Titus owner, had on dis-
play. At over 120 years old, it is
one on the oldest working light
bulbs in existence.

One of the highlights of
the evening was Runyan appearing on
stage with the band for a duet. Dario and
Su Comborican delivered the red-hot

Ty Runyan, at right, sings La Bamba with Dario
of Dario and Su Comborican.
Photo courtesy of 2 Bright Stars Photography.

their customers, team members, and
suppliers with this annual party. It has

continued from Page 1
MLA expanding south

serve clients exclusive to the South
Texas area when in the past this was
not possible.

“Response times to field issues
will be greatly enhanced. However,
many of the services will not be af-
fected, such as plan production
turn-around, because of the tech-
nologies already in place. We now
email plans and reports to our cli-
ents in other cities,” said Conner.

Headquarters for MLA will still
be based on Longhorn Boulevard in
north Austin.

grown every year, and the Runyan'’s will
undoubtedly have more great surprises
at the next one.

shirts were given out to these partici-
pants.

salsa music all night long.
Team Titus shows its commitment to
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Stronghold Demolition knocks

on't underestimate  Jeremy
DThompson. Though he’s new to

the demolition business, he’s no
stranger to the business world. Strong-
hold Demolition opened for business in
June of 2003, but Thompson’s prior ca-
reer points towards his current success.

Thompson’s background is all busi-
ness. He's been a Business Development
Director and President of the Austin Ex-
ecutives Association. In these roles,
Thompson has written business plans for
new companies for years and now he's
done it for himself.

Thompson said, ”“l wanted to do
something more active and different
than anything | have ever done before.”
Recently, Stronghold has demolished
and mobile home, destroyed a giant
backyard deck, and some commercial of-
fices. He has been active and it certainly
is different from the corporate world.

Stronghold’s services include any-
thing a contractor or homeowner needs

Jeremy Thompson wields a sledgehammer to keep his head above water
and Stronghold Demolition afloat.

deconstructed and disposed, no matter
what the size.

Jim Sims, of Integrity Tile (and also
Thompson'’s brother-in-law),  gave
Stronghold their first demolition jobs.
These tearout jobs wet Thompson’s ap-
petite for destruction and, “It's snow-
balled form there,” Thompson said.

Thompson has found allies in the
business and said, “I met a good contact
at Keating Demolition and they have
given me good advice.”

With his background in the business
world, Thompson said, “I am thinking of
someday starting a networking group for
contractors and subcontractors to boost
and create a good source of lead genera-
tion for the industry.”

When he’s not tearing things up,
Thompson likes spending time with his
family, his church, camping, fishing and
off-roading in his Jeep. These activities
show that he’s a regular guy and much
more comfortable out of a suit and tie.

Don Young Co. marks
25th anniversary

he youngest of thirteen children,
TDon Young, Don Young Compa-

ny, was born and raised in rural
Arkansas. The chronicle of his rise from
very humble beginnings and limited
formal education to the ownership of a
multi-million dollar window manufac-
turing company is an American success
story.

As a young man, Don engaged in
employment as an installer with a na-
tional window manufacturing compa-
ny. Drawing on his innate ability to
“build a better mousetrap,” so to speak,
he began to fabricate storm windows
and storm doors in his garage, with the
support and assistance of his wife and
business partner, Sue Young. Together,
they assembled and installed each unit,
and the Don Young Company was es-
tablished in 1978, in Dallas, TX.

Born of necessity, Don’s keen grasp
of mechanical applications led him to
continuous product improvement.
Lacking an engineering background,
he literally taught himself how to make
machinery work and keep it running,
on a tight budget. While Sue main-
tained the office paper chase, Don fo-
cused on the products and began hir-
ing key people to help them grow the
company.

In those early days, the popularity
of energy-saving storm windows and
doors was fast emerging, and the or-
ders started to flood in when the DYC
became a key supplier to Sears.
Through that alliance, Don and Sue be-
came integrated into the residential re-
modeling market via their network of
installers, many of whom later founded

their own residential remodeling com-
panies.

DYC’s product line expanded from
storm windows and doors to include
high-end, thermally-engineered alu-
minum windows, which continue to be
the backbone of the company’s prod-
uct line. In time, DYC started to pro-
duce its own insulated glass. Respond-
ing to market changes, the company
later introduced fusion-welded vinyl
window products.

Today, the company’s Dallas head-
quarters occupies 100,000-sf of office
and manufacturing space in the Brook-
hollow industrial area of Dallas. The
window manufacturer has four suc-
cessful branches serving the San Anto-
nio, Houston, Lubbock and Oklahoma
City markets.

The company’s products are also
marketed within the custom home-
building sector and the light commer-
cial sector, including hotels, schools,
colleges, nursing homes, and multi-
family. Its products are compliant with
NFRC, TDI, and Energy Star™ stan-
dards.

About ten years ago, Don and Sue
retired to Arkansas, leaving the com-
pany in the capable hands of its trusted
management team. To mark its 25th
anniversary, the Don Young Company
hosted an Open House and educa-
tional seminar for selected customers
on Fri., Oct. 17th, which featured
award-winning marketing specialist
Gale Brown, and executives from
Dayton Technologies, Installation-
Masters™, and Cardinal Glass.
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Eusevio Rios, of Lakeridge Custom Homes, marks rafters
for the Longo residence in Dripping Springs.

Jeremy Daley of White, Inc., frames an awning for a new
LDS church in Pflugerville, built by Bud Bailey Construction.

Mike Beasley, of Jordan Construction, measures exterior wall board
to hang at 404 Rio Grande.

Crew with Alpha Concrete pouring a slab in downtown Liberty Hill.
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NEW HOLLAND
SKID STEERS

THE NUMBERS SAY IT ALL

MODEL |HINGE PIN HEIGHT| MAX REACH NET POWER

NHC LS180 124.7” 32.7" 60HP
CAT 236 122" 21.3” 59HP
Deere 250 1217 28.1” 61HP
Bobcat 863G 1217 21.3” 73HP

MODEL WHEEL BASE TIPPING LOAD MAX SPEED

NHC LS180 47.6” 5,110 LBS. 7.2 MPH
CAT 236 44.6” 3,898 LBS. 7.5 MPH
Deere 250 42.3” 3,600 LBS. 7.1 MPH
Bobcat 863G 43.7" 3,800 LBS. 7.2 MPH

e % = | SALE PRICE: $23,300 OR $358.99 per month
kM e R e 2.9% for 60 months or $800 cash hack

20% down with approved credit, plus tax, license and fees. Offer ends 12/31/03

EQUIPMENT

AN\ \

www.eqdepot.com

Austin San Antonio Waco
512.252.2300 210.225.1221 254.662.4322

ALL SKID STEERS AVAILABLE FOR SHORT

NEW HOLLAND AND LONG TERM RENTALS.

Over 70 Attachments!
The most in the industry.

*Financing is available for credit qualified customers through New Holland Credit Company LLC ("NHCC"), to acquire goods for commercial use only.
Standard NHCC terms and conditions apply. NHCC reserves the right to cancel any program without notice. See dealer for complete program details.
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Covering the Industry in Texas

THE LARGEST CircULATION CONSTRUCTION PUBLICATION IN TEXAS

Construction News is an expanding group of monthly newspapers covering the construction
industry in the four major metropolitan areas of Texas.

News coverage for each publication focuses on local industry people, companies, trade
associations and events in that specific market, reaching the majority of construction-related
companies and professionals in each region by targeted direct mail and rack locations.
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